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PIERCE-ARROW PLAN OKAYED 


1937 Car Sales Crowding Record Year 


Sparks 


Fisher Guild Is Seven 
Graham Lifts Veil 
Hupp Swings Up 
Sturm Sentimental 


>see 


By 
Chris Sinsabaugh 


UTOMOBILE EDITORS from 
all parts of the country have 
been in Detroit all this week, 
their annual trip to the motor 
capital to participate in the pre- 
view activities and learn what’s 
going on behind the scenes at the 
factories getting ready for 1938 
announcements. Fisher Body 
Craftsman’s Guild, holding its 
seventh annual convention in De- 
troit Tuesday evening, was the 
starting point, followed the next 
day by a Graham-Paige preview. 
Hupmobile was host Thursday to 
the Paul Prys and Peeping Toms 
So you see there was plenty do- 

ing. 
* 


UNDOUBTEDLY the Guild’s 
convention was the most dramatic 
of the seven that has been held. 
The inclusion this year of an- 
other competition, one for secon-| 
dary-school boys who designed | 
miniature car models, was a mas- 
ter stroke in that we elders had a| 
first-hand opportunity to learn| 
what the boys of today think the | 
car of tomorrow will be. And, be- | 
lieve it or not, the lads are not So | 
visionary as you might think. | 
They built the cars according to | 
« wle and undoubtedly body de- 

eters are going to learn a mt 
about the possibilities of radical | 
designs for the future. 


Of course the Napoleon coaches | 


have not been lost sight of. They | 
are the foundation stones of the | 
Guild and William A. Fisher, its 
resident, must feel sorta patriar- | 
cnal as he looks back over the 
years and studies the accomplish- 
ments of the Guild. Since 1930 the 
Guild has grown to a membership | 
f 1,400,000 members and General 
Motors has expended $176,000 in 
p”oviding for the higher education 
of the winners of these competi- 
tions. 


* * 


* 


GRAHAM, although still run- 
ning on ’37 models, business con- | 
tinuing brisk in that line, took 
time off to entertain the members| 
of the Fourth Estate Wednesday | 
and give them an advance peep 
at the new model. The reaction of | 
the press was decidedly favorable. 
So far as I was concerned, the 
look I had confirmed the rumors 
I had been hearing and which I 
repeated in the column a fort-| 
night back. It looks as if Graham | 
v il repeat the design success of | 

nous Blue Streak of 1932.| 

u’ll remember the Blue Streak | 
much to revolutionize body | 


(Continued on Page 11, Col. 1) 
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|tion for the calendar year. 
|is by far the best year the indus- 


| for 


| powers, as requested by William 


365,000 in July 
Boosts 7 Months 
To 2,353,887 Units 


Truck Registrations’ Gain | 


May Set an All-Time | 
High for Industry | 


DETROIT. — With new) 
passenger car registration | 
reports for July complete, | 
with the exception of Wis- 


consin, the total for the 
month is 357,531 units compared 
with 348,131 for the same month 
a year ago. Wisconsin figures will 
not be available due to recently- 
enacted legislation which bans | 
publication of the figures within 
the state. 

The total for July in Wisconsin 
is estimated at about 8,500 units, 
which would bring the U. S. total | 
to approximately 365,000. 

Registrations at the end of ool 
first seven months of 1937 have 
reached a total of 2,353,887 for 
new passenger cars*alone as com- 
pared with 2,201,148 in the same | 
period last year. On this basis it 
seems almost assured that the 
industry will attain its projected 
3,600,000 passenger car registra- 
This 


try has had since 1929, when pas- 
senger car registrations reached 
a total of 3,880,000 units. 
Commercial car registrations, 
meanwhile, are showing good 
| gains over last year with the total 
|for the year likely to set a new 
(Continued on Page 3, Col. 1) 


GM-UAW Parleys 
Will Be Resumed 
After Labor Day 


DETROIT.—Definite machinery 
the prevention of outlaw 
strikes will continue to be the 
main point at issue when discus- 
sions between General Motors 
Corp. and the UAW are resumed 
here immediately after Labor 
Day. The stalemated negotiations 
for changes in the UAW-GM 
labor contract had been discon- 
tinued pending the UAW conven- 
tion in Milwaukee last week. 
Demand for anti-strike guaran- 
tees and certain disciplinary 


S. Knudsen, GM president, are 
believed to have been balked by 
| Homer S. Martin, union president, 
largely because he feared that 
the more radical element at the 
union convention would have 
riddled an agreement containing | 
any such provisions. 

The convention over, however, 
and the union having expressed a| 
desire to concentrate in a drive 
on Ford, it is felt that a real at- 
tempt will be made to reach some 
sort of a compromise on GM 
demands. 








AT THE BANQUET honoring Fisher Body Craftsman’s Guild 
members, Tuesday night in General Motors building, were Charles 





F. Kettering, left, vice-president of GM and a member of the guild 
international board, and William S. Knudsen, GM president. At the 
| banquet four youths were awarded $5,000 scholarships for their win- 


ning models. 


Four Youths Win Fisher 
Crafts Guild Scholarships 


DETROIT.—Four more Ameri- 
can boys Wednesday were awarded 
university scholarships of $5,000 
by virtue of their victories in the 
Fisher Craftsman’s Guild’s 1937 
model car and Napoleonic coach 
design competition. The awards 
were presented by William A. 
Fisher, General Motors  vice- 
president, at the annual Guild 
convention in medievially - deco- 
rated General Motors Bldg. audi- 
torium, before nearly 300 persons, 
including more than a score of 
prominent executives and educa- 
tors. 

The victors, Teddy Mandel, 14 
years old, Detroit; Charles Ban- 
gert jr., 19, London, O.; Orville G. 
Backey, 15, Sheybogan, Wis., and 
Edward F. Sendek, 19, Monessen, 
Pa., heard William S. Knudsen, 
GM president, declare that the 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—592,019 Ford 503,298— 2 
2—485,800 Chev. 625,126— 1 
38—312,134 Plym., 310,517— 3 
4—171,089 Ddge. 155,863— 4 
5—139.324 Pont, 109,988— 6 
6—127,588 Olds. 127,765— 5 

—124,940 Buick 97,118— 7 
8— 66,475 Pack. 33,658—11 
g— 62,426 Hud.* 65,190— 8 
10— 52,134 Chrys. 51,083—10 
* Includes Terraplane. 

Total All Makes 


2,353,887 2,201,148 
See Total Registrations to Date, 1937- 
1926, page 16 this issue. 





world was never in greater need 
of craftsmen than at the present 
time. He told members of the 
Guild that if they continued in 
their present path they need have 
no worries about the future. “See 
Mr. Fisher when you're out of 
college,” he said. 

Charles F. Kettering, GM re- 
search head, in a brief address 
declared one of the chief pur- 
poses of the Guild is to help a 
“new generation teach itself the 
hard reality that nothing is ac- 
complished without work and 
plenty of it.” 

“If we are going to continue 
developing new things, we must 
continue to develop men who will 
do the hard work of research,” 
he said. 

Scenery, transforming the ban- 
quet hall into a replica of Guild 
square in Brussels, covered the 

(Continued on Page 3, Col. 5) 


Projected Output 


Finance Program 


Wins Approval 
Of Stockholders 


Ou Calls 
for 25,000 Cars in 
Medium-Price Field 


BUFFALO. — Pierce-Ar- 
row Motor Corp. Thursday 
set up a minimum annual 
production schedule of 31,- 


000 cars and trailers as 
stockholders approved the com- 
pany’s entry into the medium- 
priced car field. 

Stockholders voted full ap- 
proval at the annual meeting of 
the plan submitted by the direc- 
tors of the compauy on Aug. 12 for 
the sale of approximately 1,300,- 
000 shares of stock in a new cor- 
poration and the transfer of out- 
standing stock, on a_ specified 
basis, for shares in the new com- 
pany. 

Interest at the meeting was di- 
rected not only to plans of Pierce- 
Arrow to enter the medium-priced 
automobile field, with volume pro- 
duction contemplated, but even 
more pointedly toward the iden- 
tity of the individual who will di- 
rect the new company. 

A. J. Chanter, president of the 
corporation, was questioned dur- 
ing the meeting about the report 


Due to Labor Day, ADN’s mid- 
week “pink sheet” will not be 
published Wednesday, Sept. 8. 
Trailer Trade section will be is- 
sued with “pink sheet” of Sept. 15. 


that Postmaster General James A. 
Farley will become the chief ex- 
ecutive of Pierce-Arrow. He de- 
clined to amplify his recent state- 
ment that it contemplated “a per- 
son of national importance will be 
invited to become the executive 
head of the new corporation.” 
Chanter issued a statement re- 
ferring to the plan for reorganiz- 
ing and refinancing Pierce-Arrow 
by sale of the 1,300,000 shares to 
underwriters, which will give the 
(Continued on Page 2, Col. 1) 





Ford to Build Small Plant; 
Five-Day Week is Restored 


DEARBORN.—Following Henry 
Ford’s program of erecting small 
factories in rural sections to form 
closer union between farm and 
factory, the Ford Motor Co, has 
begun construction of a carbure- 
tor plant in Milford, Mich. The 
factory will be 200 by 60 feet in 
size. 

Meanwhile, it was announced 
Friday that a majority of Ford 
employes will be returned to the 
regular five-day week as_ the 
company prepares for the 1938 
model season. The Rouge plant 
had been on a four-day week 
since last June when work was 





spread out among the greatest 
majority of workers. 

At the new Milford plant, all 
workmen except a few tech- 
nicians will be from the village 
and surrounding farms. The 
standard 40-hour, five-day Ford 
week will prevail, with a min- 
imum of $6 per day. Workmen 
will be encouraged to cultivate 
small farms and gardens in the 
spare time. 

Power for the new factory will 
be supplied by two small hydro- 
electric generator stations, pro- 
ducing nearly 450 horsepower. 
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Stockholders 


Plans Call for 


In Medium-Priced Field 
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25,000 Cars | 


(Continued from Page 1) 


company approximately $10,700,- 
000 cash for the development of 
the new manufacturing program. 

“In connection with our studies,” 
he said, “we have worked out 
various 
and have estimated, with the ut- 
most care, what we believe the 
company could make, in the event 


these schedules are realized. The| 
first schedule covers 1,200 of our'| 


present line of high-priced cars, 
25,000 of the medium-priced cars, 
and 4,800 trailers. 


could earn approximately $1,800,- 
009 before federal taxes. 

“The next schedule 
1,200 high-priced cars, 35,000 me- 
dium-priced cars, and 4,800 trail- 


ers, with estimated net earnings| 
third | 


of $3,100,000, while the 
schedule calls for 2,400 high-priced 
cars, 45,000 medium-priced cars, 
and 10,000 trailers, with estimated 
net earnings of around $5,750,000. 
It is, of course, impossible to fore- 
see the future course of business, 
but the management is convinced 
that the first schedule, which in- 
cludes 25,000 of medium-priced 
cars, is a conservative one, and 
under favorable conditions, ex- 
pects to be able substantially to 
exceed this minimum program.” 

The plan as approved provides 
that simultaneously with the sale 
of stock in the new corporation to 
underwriters, the new corporation 
is to acquire all of the assets of 
the present corporation by issuing 
stock to the present corporation 
as follows: 

One share of the new stock 
with respect to each two shares 


schedules of production | 


We have esti-| 
mated that on this production we} 


calls for| 


(shares of common stock of the 
| present corporation; one share 
| plus a like warrant for the pur- 
chase of an additional 7/100th 
share of the new stock with re- 
| spect to each $8.65 of mortgage 
indebtedness of the present corpo- 
ration now outstanding in the 
principal amount of $1,250,000 with 
interest at 5 per cent per annum 
from Dec. 1, 1936; and 5,000 shares 
of the new stock for the purpose 
of enabling the present corpora- 
tion to deliver the same to the 
proposed new chief executive of- 
ficer of the new corporation in 
| the event that the present corpo- 
ration is able to arrange for his 
services in such capacity. 
Exchange for Notes 

The acquisition of assets by the 
new corporation is to be free and 
clear of the lien of the mortgage 
indebtedness, but is to be subject 
to the other liabilities of the pres- 
ent corporation. Pursuant to 
agreement to be made between 
the present corporation and the 
mortgage creditors, the mortgage 
indebtedness is to be discharged 
through delivery by the present 
corporation of shares and war- 
rants to the mortgage creditors 
in exchange for the mortgage 
notes. 

Chanter emphasized at the 
meeting the opportunity of the 
Pierce-Arrow Co., pointing out 
that he had already received a 
number of requests asking the 
privilege of placing the first order 
| for the medium-priced car. The 
| company’s program is based on 
the belief that there will be a 
substantial market for an auto- 





OK Finan 





of the 50,000 outstanding shares 
of preferred stock of the present 
corporation; one share of the new 
stock with respect to each five 
shares of the 118,894 outstanding 


mobile of this type, built by a 
company experienced in the manu- 
facture of quality cars and pos- 
sessing the “Pierce-Arrow” name. 

Pierce-Arrow will continue the 





Board is Named 
For Dealer-Labor 
Needs in St. Paul 


ST. PAUL, Minn. — Employer 
and employe problems in the 
automobile industry in St. Paul 
are to be handled for the dealers 
by a five-man compliance com- 
mittee, according to an announce- 
ment by J. Raymond Young, 
president of the St. Paul Auto- 
mobile Dealers Assn. 

“The compliance committee will 
represent the dealers in all mat- 
ters of grievances and proposed 
changes in existing working 
agreements,” Mr. Young de- 
clared. “Our committee will work 
with a similar committee ap- 
pointed by the St. Paul Retail 
Automobile Salesmen’s Assn.” 

The salesmen’s association is 
an independent group which re- 
cently signed a contract ending a 
strike here of automobile sales- 
men. 


Bill of Canada Car Plants, 
1907-37, is 1% Billions 
MONTREAL. — Total expendi- 
tures of the automotive industry 
in Canada from 1907 to 1937, in- 
cluding those on account of 
wages, salaries, goods and serv- 
ices, approximate $1,500,000,000, 
Col. A. E. Nash, Toronto, account- 
ant, told an Automotive Day 
luncheon at the Canadian Na- 
tional Exhibition in Toronto. 

In a review of 30 years in the 
industry, Col. Nash traced the 
development of the automobile 
from its “extremely noisy” be- 
ginning to the smoothly-running 
motors now on the streets. “While 
no year since 1929 has shown the 
same volume of production, a 





manufacture and sale of its 
| higher-priced car. It is an interest- 
ing point about this automobile 
|that on July 1, 1936, there were 
| 35,204 Pierce-Arrows in active reg- 
| istration, although in the last 10 
| years the company had shipped 
only 34,567 cars, which is taken as 
fair evidence that all of the 
Pierce-Arrow cars sold in the last 
10 years are still in regular use 
and that others have had even 
longer service. The company also 
will continue the manufacture of 
trailers. 


Market Diminished 

Pierce-Arrow’s intention to en- 
ter the medium-price field, in 
which the consumer demand has 
been increasing rapidly, resulted 
from the fact that during the de- 
pression the “fine” car market 
diminished for all manufacturers. 
This was true to an extent of the 
medium-priced field, but sales re- 
covery in the latter has recently 
been pronounced. Passenger car 
registrations in the $700 to $1400 
class were 11 per cent of total 
registrations in 1933; 31% per cent 
in 1936; and 34.9 per cent in the 
first five months of 1937. 

Completion of the refinancing 
by the sale of common stock and 
the issuance of additional stock 
to present share holders and 
holders of mortgage notes will 
mean that the company will have 
approximately 1,500,000 shares 
outstanding and will be capital- 
ized at approximately $15,000,000. 


Graham’s July 
Sales Rise 10% 


DETROIT.—A 10 per cent in- 
crease in retail deliveries over 
June is shown in Graham’s July 
reports received from dealers, ac- 


cording to F. R. Valpey, general | 


sales manager. 
“Our dealers report 1,443 retail 


steady growth has been occurring | deliveries in July, which is 143 


in recent years, and is being 
maintained into 1937,” he _ said. 
“Present prospects for 1938 are 
that this growth will continue.” 


more units than we delivered in 
June, and within 124 units of 
May, which was the largest month 





this year,” Valpey said. 





AMONG THOSE PRESENT at the banquet which closed the an- 
nual convention of the Ohio Automobile Dealers’ Assn., held in 
Columbus last week, are shown: Top picture, J. Hoyt Cummings, 
secretary-manager of the OADA; Gov. Martin L. Davey of Ohio, and 
O. C. Belt (Packard) Columbus, re-elected president of the associa- 
tion. Second from top, O. W. Sanzenbacher (Dodge-Plymouth) War- 
ren; C. H. Gilliam (Chrysler-Plymouth) Dayton; and H. T. Gardner, 
manager, Cincinnati Automobile Dealers’ Assn. Third from top, P. 
J. Maher, R. E. Burrowes, B. J. Williams, all of NADA, and Herb 
Buckman, Cleveland Automobile Dealers’ Assn.; and Claude S. Klugh, 
manager, Pennsylvania Automobile Dealers’ Assn. Fourth from top, 
H. C. Pepperandita, wholesale manager; Glenn S. Lewis and Sam 
Tolliffer of Geo. Byers & Son, Columbus; F. A. Bryan (Dodge) New- 
ark; R. R. Ralls, district representative, De Soto Corp. Fifth from 
top, E. R. Jones (Ford) Cuyahoga Falls; A. A. Ball (Dodge) San- 
dusky; M. Veleek (Chrysler-Plymouth) Akron; D. Myers (Ford) 
Akron; and John A. McAloonan (Ford) Akron. Bottom, H. C. Rahe, 
Ford; G. F. Beidenbender jr., Chrysler; Tom Joreman, Ford; Dick 
Braun, Ford; and J. A. Schmidt, Ford, all of Hamilton. 


member of the staff of Delco 
brake. 

In his new position, Klein will 
supervise the quality of all Delco 
brake products and will direct a 
standard laboratory which will 
check materials used in the 
manufacture of the hydraulic 
braking equipment made by this 
division of General Motors. 


‘Klein Is Given Post 

At Delco Brake Division 
DAYTON, O.— Appointment of 
|former Commander J. H. Klein 
jr., as director of inspection and 
standards of Delco brake division 
of General Motors Corp., is an- 
nounced by Frank H. Irelan, gen- 
eral manager. Klein has been a 








ee Plans of Pierce-Arrow 


Survey Details 
Effect of Tax on 
Surplus Profits 


WASHINGTON. — An extensive 
survey of the effects of the un- 
distributed profits tax on  busi- 
ness and employment has been 
laid before the treasury depart- 
ment by the National Assn. of 
Manufacturers. 


The survey, which is summa- 
rized in 10 general conclusions is 
based upon abstracts from let- 
ters from manufacturers in all 
parts of the United States de- 
scribing their experiences with 
the undistributed profits tax, with 
many of them indicating the 
probability of increased employ- 
ment if the law should be lifted. 
The survey was turned over to 
the treasury with a view to as- 
sisting it in preparation of modi- 
fications of the law if changes . 
are submitted to the next session 
of congress. 


The tax, adopted last year, im- 
poses a heavy tax penalty on net 
income of business not distributed 
as dividends, and is attacked by 
the NAM survey on_ several 
grounds. It most seriously affects, 
the survey declares, industries 
which operate on a cycle of 
profitable and unprofitable years, 
and experience, with a falling 
price level, the loss of inventory 
profits made in a rising market. 


The tax also discriminates, the 
survey states, against companies 
faced with retirement of bonds 
and notes and the repayment of 
bank loans; against smaller com- 
panies which lack working capi- 
tal; and against companies whose 
capital structure has been im- 
paired by operating losses and 
deficits and who are unable to 
restore depleted capital because 
of inability to pay dividends. 

The tax was also declared to 
work against employment §sta- 
bility, plant improvement and 
expansion, and capital goods in- 
vestments. 


Armature Corp. 


Appoints Rogers 


CHICAGO. — General Armature 
Corp., Chicago and Lock Haven, 


Pa., manufacturer of automotive 
replacement armatures and gen- 
erators, has announced the ap- 
pointment of Carroll J. Rogers as 
general sales manager. Rogers 
was formerly sales executive for 
General Motors and Willys-Over- 
land, having been in charge of 
field operations and car distribu- . 
tion for the latter many years. 

As a result of the appointment, 
Lou Mervis, .General Armature 
president, who in the past has di- 
rected sales activities of the com- 
pany will be enabled to devote 
himself exclusively to factory ad- 
ministrative and production prob- 
lems. “This move,” said Mervis, 
“has become necessary due to the 
steady growth of our company 
and constantly increasing volume 
of business.” 


1,500 Return to Work 


At Minn. Ford Plant 


MINNEAPOLIS. — About 1,500 
men have returned to work at 
the Minneapolis-St. Paul plant of 
the Ford Motor Co. following a 
shutdown July 13 for the annual 
inventory and vacation period. 


Normal production of 250 auto- 
mobiles and trucks a day is 
planned, C. I. Kenny, plant man- 
ager, has announced. 


Weekes Abroad 


CANTON, O.—Charles Porter 
Weekes, vice-president of the Her- 
cules Motor Co., has gone to Europe 
for a three months’ cruise and busi- 
ness trip. 





(Continued from Page 1) 
| registrations, 


all-time record in the industry. 
With all but two states reported | 
for July commercial car registra- 
tions for the first seven months 
of the year are running 19,000 
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‘37 Passenger Car Sales Crowding Record Yeat 


7-Months’ Total is 2 303,887; 'n 
Trucks Nearing a New High 


| 


the first seven 
months last year accounted for | 
approximately 65 per cent of the | 
year’s total. Commercial car reg- | 
istrations in the first seven| 


units above 1936, with the figures | |}months last year accounted for | 


being 399,401 against 380,087 in 
the previous year. 


_in the case of _ Passenger = 


Sloan Forecasts 
New Price Rises 


With 1938 Models | 


NEW YORK. —A new price ad- 
vance with the introduction of 
1938 model automobiles, was pre- 
dicted this week by Alfred P. 
Sloan jr., board chairman of 
General Motors Corp. The _ in- 
crease is expected to _ affect 
volume, at least temporarily, 
Sloan said. 

Declaring that the recent price 
advance was justified because of 
advancing material and _ labor 
costs, Sloan asserted that these 
factors, unalleviated, necessitate 
a further increase in prices. 

No radical change in styling 
will appear in 1938 models, he 
said, although the new cars will 
represent a progressive improve- 
ment. He forecast rapidly in- 
creasing use of automatic equip- 
ment in cars during the next 
few years. 

Sloan also estimated that 1937 
model car production would be 
from five to 10 per cent greater 
than total production in 1936. 

Just returned from a trip 
abroad, the executive pronounced 
overseas business very slack. Mu- 
nition programs in both Eng- 
land and Germany are cutting 
car sales, he said, but the Jap- 
anese situation has not as yet 
affected GM’s excellent business 
with that country. 


N. Y. Nash Sales 
Up 54% Over’ 


NEW YORK.—Nash dealers in 
Metropolitan New York are at the 
height of one of their best busi- 
ness years, according to R. H. 
Israel, president Nash Motors Co. 
of New York, Inc., who reported 
this week that sales of Nash auto- 
mobiles for the year to date are 
running 54 per cent ahead of last 
year. This compares with 16.6 
per cent increase in registrations 
for the automobile industry as a 
whole in the metropolitan area, 
he said. 

“New Yorkers are buying more 
automobiles this August than in 
any August in many years, our 
records show,” Israel said. “Re- 
ports of Nash sales for the first 
20 days of this month indicate 
that business of Nash dealers is 
137 per cent better than it was in 
August a year ago.” 


New Film on Safety 
Is Offered to Schools 


NEW YORK.—Something new 
in motion picture film, designed 
to bring home to children the 
perils of automobile traffic, will 
be offered to schools by the 
National Education Assn. 

The new pictures portray the 
fronts of cars in the resemblance 
of faces which frown and issue 
warnings and reprimands when 
children violate traffic safety 
rules. The Automotive Safety 
Foundation is sponsoring the 
films. 


L. I. Show Date Set 


JAMAICA, N. Y.—The week of 
Nov. 13 has been chosen as the 
opening date for the 1937 Long 
Island auto show, according to 
Frank Galland, secretary. It will 
again be held in Jamaica’s $2,000,000 
armory. 


| should 
| units. 








only 63 per cent of the year’s | 
| total, 

If the same ratio is main- 
| tained this year commercial car | 
sales for the twelve months 
run better than 630,000) 
This would give a com- 
| bined total of passenger cars and | 
trucks of 4,230,000 units. | 

Truck output this year reached | 
| bined total of passenger cars and | 
peak of 96,350 units in April, but | 
has gradually been curtailed since 
then. July production totaled 83,- 
987 units, against 78,703 in July, 
1929, and 71,383 in July, 1936. 

Truck production, after reaching 
a low point of about 35,000 units 
last October, was increased by 
December to 77,000 units. Barring 
any unusual recession in U. S. 
business, present outlook points 
to a similar trend this year. 


Dodge Announces 
Appointment Of 


Ten New Dealers 





DETROIT.—The list of Dodge 
dealers, now including over 5,000 
retail outlets, has been augmented 
by the appointment of 10 more 
dealer firms. The Dallas region of 
the Dodge organization is noting 
four appointments: Clement 
Heard, Refugio, Tex.; Roberts Mo- 
tors, Alice, Tex.; Southland Motor 
Sales Co., Donna, Tex.; Adickes 
Motors, Huntsville, Tex. 

New dealers appointed in the 
Cincinnati region are: Anderson 
Sales, Inc., Indianapolis; Central 
Wyoming Motor Sales Co., Pine- 
ville, W. Va. and Fee Bros. Auto 
Co., Plain City, O. A new Dodge 
dealer firm in the Minneapolis re- 
gion is Doran Motor Sales, Grand | 
Rapids, Minn. 

Still other appointments are: 
Watson Motor Co., Gallup, N. M. 
in the Kansas City region; and 
Hugh S. Vann Co., Dunn, N. C., in 
the Greensboro region; Rudy Mo- 
tors, Inc., Freeport, N. Y. in the 
New York region; Vicksburg Mo- | 
tors, Inc., Vickburg, Miss. in the 
St. Louis region; Libby Motors, 
Libby, Mont. in the Seattle region. 


Chicago U. Names 


Hoffman Trustee 


CHICAGO.—Election of Paul G. 
Hoffman to the board of trustees 
of the University of Chicago was 

announced this 
week. Hoffman, 
now president of 
Studebaker 
Corp., entered 
the automobile 
business in 1908 
after a year as 
a student at the 
university. 
.Hoffman has 
been active in 
nes alumni affairs of 
Paul G. Hoffman the university 
for many years. 
He has been a member of the 
alumni committee on information 
and development since its organ- 





ization in 1935 and recently was 
elected chairman, 

Hoffman is also president of 
the Automotive Safety Founda- 
tion. 





ADN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 





YOUNG CRAFTSMEN WIN educations. Shown in the top photo 


are the four members of the Fisher Body Craftsman’s Guild, each of 


whom were awarded $5,000 university scholarships for their winning 


models at the guild’s annual conclave in Detroit this week. Left to 


right, top, Orville G. Backey, 15, of Sheboyan, Wis.; Edward F. Sen- 


dek, 19, Monessen, Pa.; Charles Bangert jr., 19, 


Mandel, 14, Detroit; Charles F. Kettering, General Motors vice-presi- 
dent in charge of research; William S. Knudsen, GM president, and 
W. A. Fisher, vice-president of GM and Guild president. Center photo 


shows, left to right, C. E. Wilson, GM vice-president; 
Harley Earl, head of GM’s styling section. 


Knudsen, and 
Bottom, Lawrence J. 


Young, left, supervisor of industrial arts shopwork in New York City 
schools, and Thomas P. Archer, vice-president in charge of opera- 


tions of Fisher Body. 


Chevrolet Service Heads 
Conclude Tool Conference 


FLINT.—As a further step in 
Chevrolet’s program for develop- 
ment of service to Chevrolet own- 
ers, dealer service managers 
from every zone in the United 
States have just concluded their 
second annual tool conference. 


In selecting necessary tools and 
equipment to service Chevrolets 
properly, these men, actively at 
work in the field, were assisted 
in their studies of proper me- 
chanical equipment by central of- 
fice executives. C. W. Wood, na- 
tional director of service, con- 
ducted the various sessions. 

An all-day conference during 
which non-essential toqls and 
equipment were weeded from the 
list by these authorities was fol- 
lowed by a banquet at the De- 
troit-Leland hotel, conference 
headquarters. Discussion was re- 
sumed next day under J. M. 
Crawford, chief engineer for 
Chevrolet. Every phase of dealer 
service operation was covered in 
the two-day session. 

Speakers who addressed the 
nation-wide group of _ service 
managers included M. E. Coyle, 
general manager Chevrolet divi- 
tion; H. B. Hatch and W. G. 
Lewellen, assistant general sales 
managers of Chevrolet; W. E. 
Fish, manager of Chevrolet truck 
sales, J. M. Crawford and C. W. 
Wood. Discussions within the 
conference were led by E. L. 
Harrig, assistant service manager 
in charge of service operations, 
and F. L. Frazier, assistant serv- 





ice manager in charge of me- 
chanical operations. R. C. Clark, 
chief school instructor, officiated 
throughout the sessions. 

The group of service officials, 
brought to Detroit by Chevrolet, 
all are presidents of their respec- 
tive 85 Clubs, highest honorary 
organization for service man- 
agers in their respective zones. 
They attain this office on a basis 
of merit alone, and are thus the 
outstanding service managers in 
the nation, Wood explained. 

The theme of the meeting was 
the importance of the central of- 
fice working with these field men 
to set up the finest type of na- 
tional service management for 
Chevrolet dealers, which in turn 
assures maximum satisfaction for 
Chevrolet owners. 


Dates ‘a. Chaiatal 
For NASFC Conclave 


CHICAGO.—Dates of the an- 
nual meeting of the National As- 
sociation of Sales Finance Com- 
panies, originally set for the first 
week in October, have 
changed to Sept. 29 and 30, it is 
announced by Milan V. Ayres, 
secretary. 

The convention will be held 
here at the Stevens Hotel. Ayres 
explained that the shift in dates 
will permit the securing of sev- 
eral prominent speakers who 
otherwise would not be available. 





London, O.; Teddy 


been | 





4 Youths Win 
Fisher Body’s 
Guild Awards 


(Continued from Page 1) 

sides and one end of the audi- 
torium. The other waS curtained 
by velvet drops, which were parted 
at the start of the ceremony to 
reveal a miniature city of the 
future, with office buildings of 
modern design 18 feet high, ele- 
vated highways, separated grade 
crossings, and the little motor 
cars that won first place honors 
in the states from which they 
were submitted flashing along the 
highways. 

Presentation of the national 
awards in the 1937 competition 
brings to a total of 53 the num- 
ber of boys who have received 
scholarships as a result of the 
Guild competitions. As in the 
past, funds represented by the 
awards will be placed in trust for 
the winners at once. 

In the case of the younger 
boys, the interest will be allowed 
to accrue until they are ready to 
begin their university training. 
During their college careers, ex- 
penses of the youths are budgeted, 
withdrawals being made to meet 
current obligations. The unex- 
pended balance goes to each 
scholarship winner in a lump 
sum when he completes his edu- 
cation, 

Lowell Thomas, radio commen- 
tator, introduced the speakers. 

Guild members were to spend 
the balance of the week sight- 
seeing in the Detroit area. 


Black Still Leads 
Car Color Choice 


DETROIT.—Black still leads all 
other colors for automobiles in 
popularity although it is not 
nearly so far in the lead as it 
used to be, says William R. Tracy, 
vice-president in charge of sales 
of the Hudson Motor Car Co. 

“Black is still the leading color, 
but other colors are gaining,” 
said Tracy. “For the first time in 
our history a color other than 
black led the procession up to the 
first of January on our 1937 cars, 
but since that time black has re- 
gained the lead. Its margin of 
popularity is not what it used to 
be, however. The color that led 
black up to January 1, was gun 
metal grey. At that time we had 
used 30,855 gallons of the gun- 
metal lacquer as compared with 
29,500 of the black. 

“Up to August 21, however, the 
picture has changed and black 
was again ahead with 73,493 gal- 
lons as compared with 64,935 of 
the gun-metal. Next in popularity 
up to date comes Spruce Green 
with 30,000 gallons.” 


Bauer Named National 


Battery Gen. Sales Mgr. 
ST. PAUL — F. K. Bauer, for- 
merly division sales manager at 
Kansas City for the National 
Battery Co., has 
been named gen- 
eral sales man- 
ager, according 
to Herbert King, 
vice-president in 
charge of sales. 
Bauer has been 
manager of the 
south and south- 
west division for 
the past 10 years, 
with headquar- 
F. K. Bauer ters at Kansas 
City. His new 
headquarters will be at the com- 
pany’s executive offices in St. 
Paul. 


Hear Campaign Plans 

COLUMBIA, S. C.—At a meeting 
held at the Hotel Columbia Thurs- 
day night, approximately 300 Chev- 
rolet dealers and salesmen heard 
plans for a fall “Harvest Campaign.” 
Cc. D. Asbury, zone manager, pre- 
sided over the representatives. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
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Fisher Builds Boys 


the dissemination of NEWS which is timely, 
authentic and of value-—(ADN 6-10-1933) 


HIS week in Detroit W. A. Fisher of the Fisher Body 
division of General Motors Corp. made the seventh an- 


nual award to winners in the Fisher Craftsman’s Guild. 
Added to this year to the Napoleonic Coach competition 
of the guild is a new classification which tests not only 
the crattsmanship of the boys of America but puts a real 
premium upon originality. Limited only by fixed dimen- 
sions for tread, wheelbase, over-hang and height, the boys 
entering thé contest set out to show Anjferica the cars of 


the future. 


Judging from some of the entries the car of tomorrow 
will be an ultra streamlined creation with such additional 
comforts as air-conditioning, periscopic rearview mirrors, 
recessed door handles, disappearing headlamps and rear 


engines with 


radiators on the fenders. 


If providing a 


means for the youth of America to express its individual- 
ity and originality was the aim of the Fisher guild in 
sponsoring this new contest, the sponsors must be amply 
repaid for their efforts and expense. 


But in attending a Fisher guild award party, one can- 
not help but feel that the incentive for staging such con- 


tests lies deeper. 


Not only does the contest provide an 


opportunity for boys to build fine model coaches and cars 
and to express their originality through their craftsman- 
ship, but it provides an incentive for them to build them- 
selves. True, only four of the boys who entered won prizes 
but even the losers gained much from their efforts. Surely 
this type of inspirational competition is something that 
industry as a whole could afford to have more of. 


Hand Signals 


HOMAS P. HENRY of the American Automobile 
Assn., has called attention to the fact that the courtesy 
of hand signaling by automobile drivers has practically 
passed into the same limbo with the dodo bird and other 
extinct animals, many of which never existed. President 


Henry’s criticism is well taken and timely. 


With the 


steadily increasing traffic the need for signals is increas- 
ing proportionately. Time was when failure properly to 
signal was a punishable offense. Today few drivers, even 
including operators of cruising police cars, take the 
trouble to forewarn other motorists of changes in direc- 
tion or speed before making a turn or coming to a stop. 
Mechanical signaling devices no doubt should be pre- 
ferred to hand signals but uniformity in device and its 


location on the car is essential 


before such device can 


become effective. This holds true also with hand signals. 
Uniformity is the keynote in all cases, since it is useless 
to make signals if the man behind does not understand 
them. Mr. Henry in our opinion definitely is on the right 
track, but little will be accomplished until we select a 
clear set of signals that cannot be confused and then re- 
instate the failure to signal among our punishable of- 
fenses on the road. 


oe 


word in 
j ise ee 


By GEORGE M. SLOCUM 


SEPTEMBER A sultry morning 
MORN in September. A! 
typewriter ready 

and willing for the high altitudes. 
A sheet of snowy white paper as 
unstained as a virgin. Impatient 
editors, copy-boys and linotypes| 
waiting. Presses standing ready 
to multiply the printed word. Mail 
sacks gaping open with addresses 
to every center of homes and fac- 
tories in USA. Even a wrapper or 
two for far-away places like Zan- 
zibar and Timbuctoo. I presume I 





am not the first neophite to face | 


the zero hour—so here goes! 
* * * 


THIS MORNING'S papers con- 
tained the news that Sir Malcolm 
Campbell driving his new single- 
engined “Blue-bird” on Lake Mag- 
giore in Switzerland had lowered 
Gar Wood’s mark of 124.86 miles 
per hour, by averaging over a 
two-way course better than 129.41 
miles. Only the night before I had. 
sat next to the Detroiter who is’ 
affectionately referred to here as 
the “silver fox” and heard him re-| 
iterate the statement that he 
“only hoped that someone would; 
come over and challenge him' 
again for the Harmsworth trophy | 
before he was too old!” I can 
imagine that he _ greeted this | 
morning’s news with new hope; 
that he can meet the Englishman 
on fresh-water Lake St. Clair next 
year for a fight to the finish or 
at least to the finish-line. 
would like to warn Sir Malcolm, 
however, that his present margin 
is hardly broad enough to risk 
what Gar Wood and the American 
boat and motor designers probably 
have already up their sleeves. 

ca * * 


BUSINESS CYCLES depres- 
sion and prosperity—are peculiar 
uuu luaKe a iu OF queer ved-fel- 
lows. We got to thinking about 
this out at the Graham plant the 
other morning where we had our 
first glimpse of the new Graham- 
Bradley tractors being built to 
sell through Sears, Roebuck out- 
lets. Along about 1928 we got to 
know quite a lot about the tractor 
business through having acquired 
ownership of a monthly user’s 
publication having a circulation 
of about 100,000 among farmers, 
called “Power Farming.” There 
were other papers in the same 
field, all good ones and all ap- 
parently making as much or more 
money than we were. There was 
a big market for tractors and 
power tools, both in the United 
States and Canada. It looked as 
if the last horse was to be rele- 
gated to the race-track or the 
polo field. His work days in city 
and on farm were over. 


But one day farmers stopped 
buying tractors and I was not the 
only one who discovered that fact. | 
Mr. Ford down at Dearborn was 
manufacturing quite a few and| 
General Motors had an investment 
at Janesville, Wis. in the tractor, 
business which was quite consid- 
erable. Of course International 
Harvester, John Deere, Advance- 
Rumeley and the other big farm 
machinery outfits found it out too, 
but not until the fields around 
Rock Island, South Bend and 
some of the other towns were 
packed with rusting’ tractors,| 
awaiting buyers. 

* 


MOST OF THE tractor manu- 
facturers stayed in business, but | 
alli of the papers including my) 


* * 


own, finally succumbed. Now old | 


Dame History running true to 
form is repeating herself. Today 
there is a big market for farm 
tractors of all sizes. It has been 
coming back for two or three 
years. Graham is the first auto- 
mobile maker to utilize facilities 
for making them and their sales 
outlet is assured. Fordsons are, I 
believe, still coming from the 
Irish plant. Farm prices make 
power farming profitable and they 


———_—— 


Whistling to Keep Up His Courage 


We} . 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Possible 


There certainly is a wealth of 
material contained in the 1937 
issue of ADN’s almanac. Right 
at your finger tips, is the wealth 
of statistical and informative data 
which has no peer in a field of 
automotive publications. From 
just a casual examination of the 
almanac, we find that it will be 
of invaluable assistance to us in 
our sales and advertising work. 


We are very pleased to find in 
your Who’s Who section the list- 
ing given our company. We are 
also pleased to note several men- 
tions of our company and its 
products in your classified trade 
section. 

To assist you in compiling com- 
plete data regarding the Four 
Wheel Drive organization for 
your 1938 almanac, we offer the 
following information: 

1. Our company should be 
listed in the classified trade sec- 
tion under the heading Utility 
Trailers and Trailers-Utility. 

2. We should not be listed under 
the heading commercial trailers, 
for we manufacture only logging 
trailers in this division. 

3. We should be listed as manu- 
facturers of line construction 
bodies for utility companies. 


4. Under the heading, Chro- 
nology of Motor Car Development, 
we should be listed. The first 
four-wheel drive vehicle was in- 
vented in 1908. The Four Wheel 
Drive Auto Co. began the manu- 
facture of cars and trucks in 
1911. That same year the com- 
pany discontinued the manufac- 
ture of automobiles and devoted 
itself exclusively to the manufac- 
ture of trucks. 


Again, may we express our ap- 
preciation for the fine publicity 
we have received not only in the 


are high. The old tractor market 
that so many of us agreed was 
dead and buried has come back to 
haunt us. It’s a queer old world 
when you stop and think about 
it.—GMS. 


almanac but in ADN during the 
|past year.—A, H. RICE, assistant 
advertising manager, The Four 
Wheel Drive Auto Co., Clinton- 
ville, Wis. 


Thorough 


On my return from luncheon 
yesterday, I found on my desk the 
Automotive Almanac of 1937, pub- 
lished by the Automotive Daily 
News. I spent the better part of 
the afternoon in reviewing its 
contents, and would consider my- 
self very selfish if I failed to ex- 
press to you my sincere thanks 
and appreciation, as a trade as- 
sociation manager, for placing 
this valuable publication in my 
hands. 


The editor of the Automotive 
Daily News and his associates 
are to be very highly commended 
for the release of such a thor- 
ough, statistical publication which 
will, I am sure, prove valuable to 
the trade as a whole. 


Association managers should 
certainly be benefited by having 
this first-hand information avail- 
able. Whether or not any other 
trade association managers recog- 
nize it, I want to be among those 
who do.—H. G. Bragg, General 
Manager Automobile Merchants’ 
Assn. of N. Y., Inc., N. Y. City. 


Lubrication 


I, for one, would appreciate 
more stuff along the lines of your 
invaluable lubrication articles. 
There is no question but that 
dealers may increase their in- 
come considerably by moderniza- 
tion programs, not only in 
lubrication departments but in 
every other department as well. 


I find that my lubrication de- 
partment is my hottest point of 
contact with owners I have sold; 
and I have found it extremely 
profitable to keep my best foot 
forward in this respect. Two 
years ago the gasoline station 
across the street was doing per- 
haps three times my lubrication 
volume. I woke up. It paid!—D.W. 
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IME’S short. It will take quick action if you service profits...Fully protected territory... The 
want to get in on Buick in time to get full most liberal franchise in the industry! 


benefit of its introductory program. 
‘ ‘ ~ : ite — / r 
But the time is not foo short to get the right sort So don t write telegraph! Let “ know what you 
bring to the bargain—and you'll get an answer 


of dealers set up by announcement day. on * 
oe y back at once. The man to wire is W. F. Hufstader, 


Of course — the number of openings is limited. | andthe addressis Buick Motor Division, General 
‘ But where they exist, they offer Motors Sales Corporation, Flint, Michigan. 


-..The top-notch line of the 
field...A price range that’s Aan TO 2 
right...Opportunity for real 
‘ ry YOUR MONEY GOES 
\ ti ' FARTHER IN A 
Ayer Ng GENERAL MOTORS CAR 
\ FOR DEALERS TOO! 
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Radical Changes Seen in Factory- -Dealer Set-Up 


Extension of State Control 


Also Predicted by Benson 


Announces Ex pansion 


Of DeSoto Plant Facilities 


DETROIT. — An extensive ex- 
pansion program, which will ma- 
terially increase De Soto’s pro- 


duction facilities, was announced | 


this week by Byron C. Foy, presi- 
dent of the De Soto division of 
the Chrysler Corp. 

The new plant, opened last fall, 
permitted De Soto to make almost 
a 100 per cent gain in production 
for the year, Foy asserted. With 
the new facilities, which will in- 
clude the construction of a new 
third story for the assembly 
building, lengthening of the chas- 
sis and final assembly lines, and 
the installation of new banks of 
presses in the press plant build- 
ing, De Soto will be ready to ex- 
pand into even more extensive 
volume production, he said. 


“HOW FAR THAT LITTLE CANDLE im 


“Be careful, dear!” 


e a | 





More than 100,000 square feet 
of floor space will be added to 
the assembly building with the 
construction of a third story. The 
space will be utilized for addi- 
tional paint spray equipment and 
for storage of bodies and parts. 

In the press plant building, new 
banks of giant presses are now 
being erected to shape _ sheet 
metal into automobile parts. At 
the same time an intensive pro- 
gram of retooling and rearrang- 
ing is going forward. New and 
additional conveyor lines are be- 
ing added throughout the plant 
to move steel from presses to 
spray gunmen and to keep fin- 
ished parts flowing steadily to the 
assembly lines. 

A new frame-receiving building 





is being erected as a part of De 
Soto’s program that calls for a 
250 foot extension of the chassis 
and final assembly lines. It will 
be adjacent to the start of the 
chassis line and will cover more 
than 6,000 square feet of floor 
space. 

Shipping facilities at De Soto 
will be speeded with the erection 
of a new head house that pre- 
pares new cars for shipment, and 
the construction of new loading 
dock facilities while a new per- 
sonnel building is nearing com- 
pletion at the McGraw entrance 
to the plant. 

In announcing the expansion 
program, Foy said: “With the 
addition of this new third story 
on the assembly building and the 
construction of other supplemen- 
tary buildings on this 40-acre 
plot, we now have more than 
750,000 square feet available for 
new car production.” 


SEATTLE, — Dealer problems 
and the extent to which legisla- 
tion and government control of 
automobile dealers shall be in- 
voked in the future, were dis- 
cussed by A, N. Benson, manager 
of the National Automobile Deal- 
ers Assn., at a meeting of Wash- 
ington state dealers held at the 
Athletic Club Tuesday. 

Improvement in factory-dealer 
contractural relationships, ex- 
tension of state regulation of the 
industry, and revolutionary 
changes within the next six 
months of the factory-dealer set- 
up were predicted by Benson. 

Mayor Dore of Seattle was a 
guest speaker. After S. S. Sayres, 
president of the Seattle Automo- 
bile Dealers Assn., lauded the 


THROWS HIS BEAMS” 


ook under the hood 


_ of your selling problem 


3 em YEAR promises nothing revolu- 
tionary in the method of making car 
sales. There are still the same people to 
those who are first to buy the 1938 
models, first to wear the latest brassieres 
or suspenders, first to try the latest con- 
coction. And then there are those who 


en 


imitate. 


significant. 


Sell the leaders and the second group 


falls in line automatically. 


For a long time now Buick, Plymouth, 


DeSoto, Hudson, Packard, Cadillac, 
Chevrolet and others have re- 
alized that the way to put teeth into 
selling is first to sell the people who in- 


Lincoln, 


1 mew YOR 
SHOW 


fluence others. That’s why they advertise 
in The New Yorker year after year. 


This year 48% to 84% of all new car 


sales are being made in 41 major trading 


areas across the country. In these same 
areas 85% of The New Yorker’s highly se- 
lective circulation is concentrated. 

It is unnecessary for us to point out to 
even the most chart-minded salesman 
that these percentage figures are very 


K MOTOR 
ISSUE 


Dated Oct. 
_,.Out Oct. 


If you will look under the hood of your 
selling job this Autumn, you will realize 
that one of the most economic shortcuts 
to mass sales is to “‘Sell the people other 


people copy.” 
That means, 


first, “‘Sell the 134,167 


readers of The New Yorker.” 


30 
27 


NEW YORKER 


25 WEST 43rd STREET, NEW YORK 


SELLS THE PEOPLE OTHER PEOPLE COPY 


mayor’s labor conciliation board, 
as being composed of nine com- 
petent, fair-minded persons who 
were doing the city a real serv- 
ice, he introduced the mayor, 
who spoke on the labor situation 
here. 

Floris Nagelvoort, former presi- 
dent of the NADA, reviewed ac- 
tivities of the body, and then 
presented Benson. 

“Must dealers depend on the 
government to safeguard their in- 
vestments and assure them a 
reasonable profit?” Benson asked. 

The speaker declared there had 
never been so much unrest and 
uncertainty among dealers as at 
present, due to insecurity of the 
future, caused by franchises not 
being binding on the factory, and 
because of lack of closed area 
contracts, he said. 

But regardless of contracts or 
laws, Benson said management 
will always be the most im- 
portant factor in success or fail- 
ure. Some problems, however, 
can be handled only through as- 
sociation. He commended Seattle 
dealers for their experiment in 
adopting the used car appraisal 
bureau, for which the dealers 
here are getting a national 
reputation, he said. 

He pointed out that car manu- 
facturers are making a nice 
profit, are generally satisfied with 
the status quo and will make 
changes only when forced to do 
so. However, contract reforms 
are in the offing, stated Benson. 
Restrictive legislation threats are 
a factor in this turn of events. 

Closed territory for dealers and 
two-sided contracts may be ex- 
pected in the near future, he as- 
serted. ‘ 

Because so many problems bé- 

tween factory and dealer cannot 
be adequately negotiated, in Ben- 
son’s opinion, such as the used 
car problem, and because the 
average dealer life is only 4% 
years, Benson predicted more 
regulation through laws may be 
expected. 
The industry can take a hand 
in shaping what form the regula- 
tion is to take, and its extent, he 
declared 

Benson pointed out the im- 
portance of the federal trade 
commission conferences with the 
automotive industry, to be held 
probably in December in Detroit, 
as this is likely to bring out a 
basic code of fair competition, 
providing for anti-coercion and 
banning sales below cost, as well 
as other broad principles. 

Automotive legislation in sev- 
eral states, such as Wisconsin and 
Pennsylvania, was reviewed. 
Moderation and compromise, based 
on fairness, were advocated. A 
plea was made for co-operative 
effort through associations. 


Strike Ended 
In Minneapolis 


MINNEAPOLIS. — Minneapolis 
automobile agencies opened for 
“business as usual’ Monday fol- 
lowing settlement of the strike of 
their salesmen which began on 
Aug. 3. 

The agreement ending the 
strike was signed by represen- 
tatives of the Minneapolis Auto- 
mobile Dealers Assn. and the 
Retail International Protective 
Assn. Local No. 1072 which has 
been commonly called the sales- 
men’s union, and the automobile 
mechanics union. 


IHC Plans Exhibit 

LINCOLN, Neb.—At the Nebraska 
state fair here Sept. 5-10, the Inter- 
national Harvester Co. will exhibit 
all power machinery manufactured 
by the company, including harvester 
tractors, corn pickers, tillage ma- 
chines, trucks, dairy machines and 
diesel and other internal combustion 
units. 





NEW YORK. — Recognizing 
that its first responsibility is in 
building the safest possible vehi- 
cle, the automotive industry be- 
lieves further that primary re- 
sponsibility for highway safety 
rests with public officials given 
authority by law to build, main- 
tain and control the use of streets 
and highways, according to a new 
brochure describing the recently- 
organized Automotive Safety 
Foundation. 

Its announced purpose is “to 
foster the general welfare and to 
promote the mutual interests of 
the public and the automotive in- 
dustry by encouraging the safe 
and efficient use of streets and 
highways; by stimulating re- 
search into the causes of street 
and highway accidents; by dis- 
seminating information on the 
safe use of motor vehicles, effec- 
tive methods of preventing acci- 
dents, ways and means of reliev- 
ing traffic congestion and facili- 
tating traffic with safety and on 


other matters affecting the motor 


vehicle and its use.” 

In explaining the function the 
brochure says: 
Safety Foundation was organized 
June 2, 1937 to carry forward on 
behalf of four major branches of 


eileen Planning 
To Retain Its 
Automatic Shift 


DETROIT. — With nearly two 
billion miles and three years of 
owner experience back of the se- 
lective automatic shift, the Hud- 
son Motor Car Co. considers this 
type of control system an im- 
portant part of its future pro- 
gram. Over 150,000 Hudson cars 
are now on the road with this 
control. 

The 1937 car was the third con- 
secutive model upon which the 
new transmission system was 
available, and it is probable some 
form of control from the steering 
column will be included on the 
1938 cars, according to company 
officials. 

According to Hudson officials, 
once a car owner changes to this 
new method of driving he rarely 
desires any other. For the ex- 
perienced driver, it is said, the 
range of driving possibilities is 
immeasurably increased; to the 
beginner, there is less to learn 
with the consequent gain in self 
confidence as the car itself per- 
forms functions that previously 
required practice in order to gain 
skill. 5 

The freedom from service 
trouble during the three years of 
its use on Hudson-built cars is a 
testimonial to the soundness of 
the design, Hudson officials say. 


Auburn Expands 
Air-Conditioning 


CONNERSVILLE, Ind. — Fur- 
ther expansion of the Auburn 
Automobile Co. in the air-con- 
ditioning field was indicated this 
week when the company an- 
nounced purchase of the trade 
name “Aerofan” from the Russell 
Electric Co., Chicago, together 
with the goodwill and exclusive 
patent licenses on the fans 
formerly manufactured by Rus- 
sell. 

At the same time it was an- 
nounced that a complete line of 
electric fans, air circulators and 
other units for the movement 
and control of air in winter and 
summer will be built. 


Dewing Elected 
DETROIT.—Arthur S. Dewing, 
public utilities executive, has been 
elected to the board of Hupp Motor 
Car Corp. 





“The Automotive | 
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‘Safest Car’ Held Makers’ First Responsibilit 


ASF Urges Co-operation 
In War Against Accidents 


the automotive industry, a com- 
prehensive program to increase 
the safe and efficient use of the 
highways, initiated upon an ex- 
panded scale in January, 1936. 

“Activities of the foundation are 
financed currently through volun- 
tary contributions from automo- 
bile, bus and truck manufactur- 
ers; parts and accessory manu- 
facturers, rubber tire manufac- 
turers; and finance and discount 
companies. 

“The industry believes’ that 
control of the twin problems of 
accidents and traffic congestion 
can be achieved by official as- 
sumption of ‘operating responsi- 
bility’ through effective co-ordina- 


tion of related official activities! er, Sioux City, Ia. 


to Hupmobile’s famous 
for dependability should make 1938 
the biggest year Hupp dealers have 
ever had.” 

REGINALD M. CLEVELAND, 


“My compliments to Hupmobile’s 
engineers for building a truly good- 
looking car. 
proved to me that its beauty is more 
than skin deep, too.” 


“It’s with sincerity that NADA 
welcomes the re-entry of Hupmobile 
into the field of good automobile pro- 
ducers. 
for independents, and Hupp with its 
past reputation should make genuine 
progress with its 1938 models.” 


s 





of construction, maintenance, en- 
forcement and education, aggres- 
sively supported by an informed | 
public opinion and by all divisions | 
of the motor industry. 

“Always concerned with safety 
on the highway, the industry has 
long been active in support of 
constructive safety efforts. More 
recently it has realized that, both 
from humanitarian and business 
impulses, an even greater contri- 
bution toward effectuating safety 
highway practices can be made 
OY Se the industry inn brondenea | , MHS Rew addition to the Olds 
program of activities.” | mobile plant is a one-story build- 

sti |}ing 85 feet by 250 feet of brick 
‘ }and steel construction, the same 
|design and construction as em- 

NORTH CHICAGO, Ill—The Pot-| ployed in the several other new 
ter Co. 8 Se ae follow. | units added to the Oldsmobile 
ing territorial representatives: >. | ple i > ; , Ss. 
B. (Champ) Clark, Los Angeles; H.|! ne a & the 
L. Scott, New York City; E. B. 
Smith & Associates, Philadelphia; | street corners of the plant where 
John Weber, Detroit, and Otis Weig- the new reception room is easily 
accessible to the public. Its con- 


LANSING.—A new customer | 
|driveaway building, constructed | 
|to serve buyers who place orders 
|with local dealers and come to 
ithe plant to drive home new 
| cars, recently was opened here as 
the latest step in Oldsmobile’s 
| modernization program. 


Names Representatives 





T 


Oldsmobile Opens Modern 
Customer Driveaway Bldg. 


struction was necessitated by the 
big increase in recent years of 
the number of persons who pre- 
ferred to take delivery of new 
cars at the factory, officials said. 

At present, retail driveaways 
from the Oldsmobile plant num- 
ber from 25 to 70 per day. A total 
of between 12,000 and 14,000 cars 
annually are delivered in _ this 
manner and it is expected that 
this figure will be greatly en- 
larged in the future due to the 
better facilities now offered. 

The new building, in addition 
to providing an attractive recep- 
tion room for customers, also has 
a storage capacity for 80 cars 
and the Oldsmobile driveaway 
clearing office. 


On Thursday, September 2nd, a pre- 
view of the 1938 Hupmobile was attended by automobile editors 
from all sections of the country. An inquiring reporter asked a few of 
these men their candid opinions. Here are a few typical statements: 


| “The beauty of this new car added | “Looking at new models is an old 
story to me, but I am certainly en- 
thusiastic about every feature of the 
new Hupmobile for 1938.” 

BILL CALLAHAN, 


Managing Editor, 
Automotive Daily News. 


reputation 


Automobile Editor, 
New York Times. 


the car.” 
The short drive I took 


LEON J. PINKSON, 
Automobile Editor, 
San Francisco Chronicle. 


ability and endurance.” 


There’s a real field and need 


W. E. BLANCHARD, Editor|stride. It’s a honey.” 


N. A. D. A. Bulletin 


“Hupp should go to town in 1938 
with 30 years’ experience built into 


SI GROGAN, 


Automobile Editor, 
Washington Post. 





“There are many appealing fea- 
tures in the 19388 Hupmobile. 
include performance, economy, road- 


These 


BERT PIERCE, 


Automobile Editor, 
New York Herald-Tribune. 


“Hupp has again clicked with a car 
that takes every sort of road in its 


JOHN JENKINS, 


Automobile Editor, 
Chicago Daily News. 


ae TPAC 


YOUR PROFITS 


SUID 


DETROIT, MICHIGAN 


HUPP MOTOR CAR CORPORATION 


HUPMOBILE 
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Ratace Being Remodeled for National Show 








Old Notation by Edison 


Solves a Battery Puzzle 


WEST ORANGE, N. J.—How a 
scribbled notation by the late 
Thomas Alva Edison recently 
kept their battery division from 
shutting down was revealed here 
last week by officials of Thomas 
A. Edison, Inc. 

The battery division, according 
to the tale, was just about to use 
$40,000 worth of Swedish iron in 
making negative active materials 
for alkaline batteries, when it was 
reported that traces of nickel 
were found in the lot. The point 
immediately at issue was whether 
nickel made the iron unfit for 
battery manufacture. No one 
seemed to know. 

George E. Stringfellow, vice- 


president and general manager of 
the battery division, 
thought Mr. Edison could make 
the decision for the company. 

In 1926, he explained, while Edi- 
son was the active consultant for 
the battery company, Stringfellow 
proposed: 

“Mr. Edison, would you be will- 
ing to arrange to continue as 
consultant after your death?” 

“You are crazy,” said Edison. 

“It might work,” Stringfellow 
replied. “In your mind there is 
information about this battery 
that no one else has. Will you let 
the staff give you written ques- 
tions about battery every Satur- 


said he} 


day afternoon before 
home?” 

Edison agreed. Over week-ends 
he pencilled answers to lists of 
typewritten questions. Eighty- 
|seven questions were asked 


you go 


bits of information not available 
as a rule in scientific records. 


the files after Edison’s death in 
1931. It was forgotten by nearly 
everyone but Stringfellow, who 
brought it out to search for the 
solution to the iron-nickel prob- 
lem. 


“If there is nickel in 
Stringfellow had written, 
adversely affect the life of the 
cell?” 

“No harm,” Edison wrote. 

The company accepted this de- 
cision. It turned out to be the 
correct one. 


iron,” 





We stand corrected. 


and 
answered in two years. They were | 


They were filed away in a loose- | 
leaf notebook which remained in| 


“does it | 


NEW YORK.—Crews of 
sans, 
|}ers, electrical exerts, carpenters, 
painters, weavers, seamstresses 
and others are busily engaged in 
producing the decorations for the 
National Automobile Show in 
Grand Central Palace, Oct. 27 to 
Nov. 3. They are at work on some 
| 100,000 or more feet of lumber 


ing panels; some 60,000 square 
| feet of colored wallboard; about 
20,000 square feet of copper board 
and 5,000 square feet of imitation 
| glass brick—all of which prom- 
ises to make the exposition the 
best appearing in years. 


In addition to this, 81,000 square 
i feet of carpeting for the floors 





83 copies of our magazine do go to Bermuda families who are for- 


bidden to drive a car. In our enthusiasm for The American Home 


as a market for automotive advertisers, we utterly forgot them. 


So, deduct those 83 as pure waste. That leaves 1,249,917* fami- 


lies who not only can but must own a car . 


ee 


who live where a car is an actual necessity}. . . 


,249,917 families 


1,249,917 fami- 


lies who are forced to drive their cars more constantly, replace 


them more frequently. 


We still say we’ve got the biggest, most responsive group of car- 


dependent families you could reach with your advertising — 


,249,917 of ’em. No waste. 


*January 1938 circulation guarantee, 


1,250,000. 


tHave you seen “The 96 Richest Mark- 
ets?” We'd like to send you a copy. 


There’s no place 


ERICAN 


anything for the Lome 


for advertisers who sell 


like 


OME 


| which will be required for fram- | 


«(Decorative Scheme Called 


Best Setting Yet Devised 


arti-{ will have to be fitted and laid. As 
including sheet metal work- | 


in recent years, the show man- 


|agement furnishes the complete 


scheme of decoration, including 
the floor covering with its uni- 
form signs. It is unnecessary for 
the exhibitor to install anything 
other than the products of his 
company and the method of 
demonstrating them. 


In order that uniformity may 
be preserved exhibitors are not 
permitted to attach anything to 
the decorations. The design and 
execution of same are by the Ivel 
Corp., which did the last two 
shows. Manager Alfred Reeves 
believes it will be the most im- 
pressive and appropriate setting 
yet devised. 


Copper, blue and 
the principal color scheme, 


ivory form 
the 


| carpet being of burgundy red. On 


the main floor the large Corin- 
thian columns will be encased in 
a sheathing of copper, the capi- 
tals and bases of ivory. All of the 
smaller columns on the main and 
second floors will be boxed with 
wall board in a combination of 
copper, buff and blue. The side 
walls on the main and second 
floors will be covered with wide 
horizontal bands of alternating 
copper with ivory, and stream- 
lined with blue and white. The 
signs will be blue panels with the 
name of the car or product in 
raised white letters. At each 
booth the name is to be inserted 
in white on the red carpet at the 
aisle line, in addition to the name 
panel in the display. 

On the third floor the side pil- 
asters will be in ivory tone and 
decorated with gold and blue, and 
the window curtains will be a 
light blue net enhanced with a 
| spray of autumn leaves. 

In the accessory booths back- 
|grounds measuring seven feet 
eight inches will be furnished 
and the pilasters and side rails 
of mahogany with aluminum 
molding. For the background 
panels there is light green burlap 
tightly stretched over plywood. 
The floor covering for the truck 
spaces will be the same red car- 
pet as on the lower floors with 
the trade names of trucks in- 
serted, and the accessory spaces 
|are to have deep red felt base 
| linoleum. 

For the fourth floor, where the 
|trailers are to be displayed, the 
| effect is one of the outdoors with 
rustic signs and linoleum floor 
covering. 





Ohio eae Names 
| Officers for 1938 


COLUMBUS. — Officers and 
|trustees of the Ohio Automotive 
| Assn. for 1938, selected at the 
state convention of the associa- 
tion last week, are announced as 
follows: 


O. C. Belt, Columbus, president; 
|Lynn Timmerman, Lima, vice- 
president; Elton R. Seager, Cleve- 
land, treasurer, and J. Hoyt Cum- 
|mings, Columbus, secretary- 
| manager. 

Dealer trustees: 


Dealer trustees: 1st Dist., Frank 
J. Santry, Cincinnati; 2nd Dist., 
Cc. A. Gillam, Dayton; 3rd Dist., 
|Lynn Timmerman, Lima; 4th 
| Dist., O. D. Wearley, Toledo; 5th 
Dist., Hugh Lynch, Chillicothe; 
6th Dist., O. C. Belt, Columbus; 
7th Dist., Ralph Moorhead, Mans- 
field; 8th Dist.. Wm. H. Hannan, 
Cambridge; 8th Dist., George P. 
Maloney, Canton; 10th  Dist., 
Joseph Burns, Akron; 11th Dist., 
G. G. G. Peckham, Cleveland, and 
12th Dist., Otto Sanzenbacher, 
Warren. 


| Wholesale trustees are Hal 
| Miller, Dayton and Earl S. Bald- 
| win, Columbus. 


| 
| 


| 
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MEWA Hails New Tydings Law as Boon to J obbeit 


Price Maintenance Called 


Aid to Branded Products 


the Sherman anti-trust law to the 


CHICAGO.—Passage of the 


Miller-Tydings law by congress is 
hailed by the Motor and Equip- 
ment Wholesalers’ Assn. as afford- 
ing an enlarged opportunity for 
automotive jobbers. 

“While neither price mainte- 
nance laws nor any other type of 
legislation may be expected to 
usher in a Utopia of distribution, 
a much better condition in the 
sale of products in which the 
trade name or brand is a factor 
can, we believe, be gained by 
bringing them under price main- 
tenance laws,” states a bulletin of | 
MEWA. 

“The Miller-Tydings bill relaxes 





extent that it permits contracts in 
interstate commerce for the main- 
tenance of prices of branded or 
otherwise identified merchandise 
in open competition with mer- 
chandise of the same _ general 
class. 

“How will 


manufacturers of 


products under price agreements | 


;}meet this type of competition? 
Only time will tell, but one result 
|as applying to some products, we 
|think, may be looked for. Un- 
doubtedly many products of in- 
| dustry are over-priced. Those that 
| are not will be able to meet the 
|new type of large department 
| store and chain competition called 


Those that are over-priced will 
require adjustment so they will 
be competitive in price with the 
identical products of large dis- 
tributors. 

“We do not believe that hon- 
estly priced products will be ad- 
versely affected. We think the 
other kind ought to be. The fair 
trade acts, including the Miller- 
Tydings bill, make the distributor 
more important to the manufac- 
turer of branded goods under 
price agreements. 

“It would appear that price 
| maintenance laws can be used to 
good advantage in connection 
with products in this industry. If 
reports reaching this office are in 
line with facts, the equipment 
field offers an especially good 
opportunity.” 


“Fourth Dimension,” a _ regular 
feature of ADN, presents a digest of 


New Machine 


at Ford’s 


‘Sees, Hears and Feels’ 


DETROIT —A tireless auto-| 


matic machine, which “sees, hears 
and feels,” has been placed in 
operation at the 


push rods, a_ small, 
finished engine part. 

The device, which utilizes photo- 
electric cells and radio amplifica- 
tion to work its wonders, in- 
spects valve push rods for hard- 
ness, hidden fissures and ac- 
curacy of dimension. Ford stand- 
ards demand precision to~- one 
ten-thousandth of an inch. The 
machine performs 11. distinct 
operations so rapidly that 42 
push rods are inspected each 
minute. Those which do not meet 


Ford Rouge|an 
plant for inspection of the valve | tipped weight 
| 


First the push rods are checked 
for hardness. An automatic sclero- 
scope works in connection with 
“electric eye.” A diamond 
drops on the push 
rod. If the hardness is correct, 
the weight rebounds to a prede- 
termined height, intercepts a 
light beam, and the electric eye 
actuates a mechanism which 
passes the push rod. Push rods 
that are not hard enough are re- 
jected. 

In the second operation, a 
hammer strikes the side of the 
valve push rod. By “listening” to 
the pitch and duration of the re- 
sulting sound, the machine de- 
termines instantly whether push 








rigid specifications are Fejected. | rod structure | is without defect. 


into being by fair trade laws.| automotive advertising news. 





Morgan to Head 
Nash’s New Used 
Car Sales Dept. 


KENOSHA, Wis.—Creation of 
the post of director of used car 
sales and appointment of Jack 
H. Morgan, for the last two years 
Nash district manager in the Bos- 
ton area, to fill the new position 
were announced by C. H. Bliss, 
vice-president and director of 
sales. 

Morgan, whose appointment is 
effective immediately, is widely 
known as a used car sales spe- 
cialist. He spent many years di- 
recting this activity on a national 
scale for Studebaker. 

He has also been Atlanta re- 
gional manager for Studebaker 
and served two years as general 
manager of the Washington, D. 
C. distributorship. 


UAW Votes Funds 
For Ford Drive 


MILWAUKEE. —A resolution 
providing for an immediate as- 
sessment of $1 on each of the 
United Automobile Workers’ as- 
sociation members to raise funds 
for the unionization of the Ford 
Motor Car Co. was adopted unan- 
imously at the organization’s con- 
vention here Aug. 27. 

John L. Lewis, in addressing 
the convention before the resolu- 
tion was introduced, declared that 
“No matter how long it takes, the 
UAW is going to organize the 
Ford plants.” 

The proposed campaign calls 
for setting up Ford department 
and building organizations com- 
mittees, radio broadcasts, adver- 
tising, house to house canvasses 
and “all moral and financial sup- 
port of the international union.” 

“With this complete mobiliza- 
tion of all our forces,” the resolu- 
tion declared, “the UAW will be 
able to sign an agreement with 
Ford by the first of the year.” 

The group also went on record 
as favoring the continuance of 
the sit-down strike as its “most 
effective weapon against the au- 
tocracy of industry,” and voted to 
take into the union all office 
workers in the automobile in- 
dustry. 

Colo. Inspection Period | 
Is Now Under Way 

DENVER.—The semi-annual in- 
spection period of motor vehicles 
in Colorado gets under way this 
week, according to George E. 
Saunders, secretary of state. From 
Sept. 1 automobile and truck 
owners will have 60 days in which 
to have their machines examined 
at licensed stations, correct me- 
chanical defects and get official 
stickers of approval fixed to their 
windshields. 

The stickers this time will have 
a place for the inspector to enter 
the mileage of the car as shown 
by the speedometer at the time 
of examination. 


“VELMO 
“NO SCRATCHEE!” 


SAM LEE HAS TO REVERT TO HIS 
HONORABLE BACK SCRATCHER! 


Once upon A TIME, automobile plush did a grand 
back-scratching job. But that went out of fashion with 


dusters and one-lung cylinders and gas-lamps. 


Velmo Mohair Velvet today is a pretty smooth 
article, especially when you talk it to prospects. First, 
it looks class, which it is. Second, it is easy-riding, with 
cooling ventilated back, low pile that prevents sliding 
on the seat or shining clothes, and a strong resistance 


to catching dust and dirt. 


When you show a velvet-upholstered job, add this 
to your sales arguments, too: “No other fabric wears 
so well; it’s ‘Good to the Last Mile’...and that means 
extra-trade-in value when Velmo has done its mileage 


in the car you’re buying!”’ 





MOHAIR VELVET 


Guse 


L. C. CHASE & CO., Inc., Selling Division of Goodall-Sanford Industries, 295 Fifth Avenue, at 31st Street, New York 
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Retail Fi inancing Dollar Volume Off 10% In July 





Touring GMC Truck Shows 
Declared Marked Success 


DETROIT.—Thirteen caravans 
of motor trucks starting simul- 
taneously from GMC zone head- 
quarters in 13 different zones have 
just completed a successful series 
of one-day motor shows in nearly 
200 cities, according to J. P. Lit- 
tle, vice-president directing sales 
of General Motors truck division. 
The primary purpose of the cara- 
vans was educational—to ac- 
quaint truck operators over a 
widespread area with the start- 
ling improvements offered in the 
motor trucks of today. However, 
due to the many motor vehicles 
displayed, permitting a wide va- 
riety of uses, unusual interest in 
the exhibit was shown and deal- 





|ers in praetically every city visit- 


ed report a number of sales di- 
rectly traceable to the caravan. 
Each caravan consisted of a 
uniform number of GMC trucks, 
gaily placarded with banners. 
Among the models shown was a 
balanced tractor-trailer unit con- 
sisting of a tractor in combina- 
tion with a TT-218 trailer, both 
GMC products. A cab-over-engine 
chassis, one of a complete line 
of COE trucks manufactured by 
GMC, formed one of the high- 
lights of the show. Trucks of dif- 
ferent pay load capacity and 
wheelbase length, augmented by 
models from the local dealer’s 
stock, made up the main display. 


Under average service con- 
ditions, dirt—enough to 
cause leakage—can enter a 
tire valve through even the 


slightest opening. 


Airtight valve caps seal the valve 
mechanism within the housing 
and completely exclude dust 
and dirt. Even a damaged valve 
mechanism is relatively unim- 
portant if the housing is sealed 


by a Schrader Valve Cap! The 
cap will carry on until the valve 
mechanism can conveniently 


be replaced. 


Replaceability and world-wide 


A. Schrader’'s Son 


economical. 


Division of Scovill Manufacturing Company, Inc. 


chrader 


REG. U. S. PAT. OFF 


Guaranteed airtight up to 250 Ibs. pressure. 


Brooklyn, New York 


In addition, a smart 8-passenger 
suburban car designed for pas- 
senger service and light hauling 
and the latest GMC product, the 
Trailabout, a 2-wheel commercial 
and general utility trailer which 
hitches either to passenger cars 
or trucks, were included in each 
caravan. 

Although transportation experts 
from the factory accompanied 
each caravan in its travels from 
city to city, arrangements for the 
one-day truck show were in 
charge of the local GMC dealers. 
Dealers’ salesrooms were used as 
headquarters. 

Invitations to truck operators, 
advertisements in local news- 
papers and publicity notices were 
employed to attract as many peo- 
ple interested in trucks as pos- 
sible. A parade held through the 
downtown district in each city 
was a feature of the exhibit. 


moe 9 ,¢00,000 Vehicles Financed 
lie First 7 Months oft ’°37 


WASHINGTON. — The dollar 
volume of retail financing for 
July, 1937, based on data re- 
ported by 456 identical organiza- 
tions, amounted to $174,155,660, a 
decrease of 10.1 per cent com- 
pared with June, 1937; a decrease 
of 1.2 per cent when compared 
with July, 1936, and an increase 
of 45.9 per cent over July, 1935. 

Wholesale financing for July, 
1937, amounted to $172,145,221, a 
decrease of 4.5 per cent from 
June, 1937; an increase of 3.7 per 
cent compared with July, 1936, 
and an increase of 40.8 per cent 
over July, 1935. 


Of the 421,035 cars financed at 
retail in July, 43 per cent were 





Dirt and dust cannot enter doubly-sealed 


Schrader Tire Valves. 


distribution make safe, doubly- 
sealed Schrader-type Tire 
Valves the most practical and 


COMPLETE PROTECTION 


Right: Replaceable in 


only a few seconds— 


for genuine economy. 


Makers of Pneumatic Valves Since 1844 


left: Completely 
sealed for utmost 
safety. 


(new cars, 56.6 per cent were used 


cars while 0.4 per cent were un- 
classified. 

All cars financed at retail for 
the first seven months of the 
present year numbered 2,757,368, 
representing a money value of 
$1,123,894,410 at an average of 
$408 a car. 

New cars averaged $584 per car 
while used vehicles averaged $278. 


Drive Promotes 
Use of Safety 
Plate All-Around 


TOLEDO —The Plate Glass 
Manufacturers of America, an 
association comprised of the lead- 
ing producers in the field, has 
launched an extensive campaign 
to focus the motoring public’s at- 
tention upon the advantages of 
safety plate glass as all-around 
equipment in automobiles, as 
compared with safety glass made 
of ordinary window glass. 

Full-page consumer advertising 
is being placed in such national 
magazines as Saturday Evening 
Post, Collier’s, and Life, backed 
by frequent insertions in leading 
automotive trade papers. Manu- 
facturers whose cars are _ so 
equipped are co-operating with 
display advertising in dealer show 
rooms, and are instructing sales- 
men to point out that their cars 
have safety plate glass all-around. 

Motoring comfort for all pas- 
sengers, as well as driving com- 
fort for the man at the wheel, is 
urged in the advertisements. The 
copy declares that “safety plate 
glass is superior to ordinary 
safety glass, made of sheet or 
window’ glass, because it is 
ground and polished. This grind- 
ing and polishing to precision 
smoothness removes waviness and 
distortion and thus helps. to 
eliminate two of the greatest 
hazards faced by drivers, eye- 
strain and fatigue. Better vision 
is provided by the superior clar- 
ity of safety plate glass, a quality 
that many motorists have noticed 
when looking through the win- 
dows of cars they are passing or 
following. Further, the polished, 
gleaming surface of plate glass 
adds immeasurably to the beauty 
and distinction of a car.” 


NICKELGRAM 
——16A———— 


A beautifully designed and com- 
pletely weather-sealed farm trac- 
tor that can be pushed with one 
hand has been developed by Gra- 
ham-Paige and is being built at 
the Detroit plant for distribution 
through Sears-Roebuck sales out- 
lets. This tractor rolls easily be- 
cause of a generous use of anti- 
friction bearings at innumerable 
points. Its four-speed transmis- 
sion is fitted with ball bearings; 
while every shaft in the transfer 
case, axle, and wheels rides on 
Timken roller bearings. To as- 
sure great strength and trouble- 
free life under all sorts of serv- 
ice conditions, many of the gears 
and other major parts of the 
gear boxes are made of high- 
grade Nickel Alloy Steels. The 
backbone or frame of the ma- 
chine is made up of light section 
castings of Nickel Cast Iron, gen- 
erously ribbed. This construction 
provides great strength 
THE and torsional rigidity. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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styles in the industry. The new- 
comer has eye appeal far beyond 
the conventional, but I’ll have to 
confine my criticism to that be- 
cause the new line will not take 
its bow until close to show time. 

As for 
made an ideal host. Not too much 
engineering talk, just enough to 
give us the highlights and then 
on to the Detroit Golf Club for 
lunch and an afternoon of sport, 
which 
the American League baseball 
game, bridge and the like, all of 
which left a delightful afterglow. 

* * * 

WE-ALL PARTICIPATED in 
the coronation of the young King 
Hupp, on Thursday, a preview of 
considerable significance because 
it marks the return of a pioneer 
which is celebrating its 30th an- 
niversary this week. Hupp is on 
the eve of announcement and the 
big news will break in next Sat- 
urday’s ADN. This will make 
Hupmobile the pacemaker for the 
others in the industry, for it will 
peck out of its shell first. Stude- 
baker is not due until the 21st. 

* ca ca 

TED GRACE and Austin 
Bement, of the agency handling 
the account, gave us something 
unique, a rodeo out at Jim Ver- 
nor’s country place, which re- 
minded us of an Adirondack camp. 
It’s to hell-and-gone north of us, 
up around Lapeer. 

We looked at the new car, rode 
horses and strutted our stuff be- 
cause we were dressed like cow- 
boys. That evening we dined at 
the Recess Club in the Fisher 
building and watched President 
Tom Bradley push the button 
that turned on the Neon lights of 
the new big sign that has been 
erected over the Hupmobile plant. 
We could see it from the win- 
dows of the club. Visitors to the 
city and the residents, too, al- 
ways will be Hupmobile-conscious 
in the evening because the sign is 
predominant on the skyline. 

€ * * 


PEERING INTO the immediate 
future, there’s plenty left for the 
automobile editors to preview. 
Week after next is jammed with 
dates, something doing every day. 
It starts with Buick on the 13th, 
Oldsmobile on the 15th, Willys on 
the 16th and Nash on the 18th. 
The other two days have been 
taken but the companies picking 
those days want to keep their 
identities quiet at the present 
time. 

Nash, however, has changed its 
plans. It was unable to get the 
lake steamer for the battleground 
because navigation closes on the 
15. But the preview will be 
nautical from bowsprit to stern. 
I’m asked to notify the automo- 
bile editors to rendezvous at the 
Northwestern Railroad station in 
Chicago on the morning of the 
18th—9 o’clock central standard 
time or 10 o’clock Chicago day- 
light time, to be exact. A special 
train will take them to Williams 
Bay on Lake Geneva. There they 
will board a steamer which will 
carry them to the Lake Geneva 
Country Club. Eats there, of 
course, and the afternoon will be 
given over to swimming, sailing, 
driving the new cars or what 
have you. The special train will 
take them back to Chicago that 
evening. 

7 * a 


FANCY THE late Bill Sturm 
as a sentimentalist! A _ typical 
Hoosier, slow speaking and whim- 
sically humorous, never rattled 
and always “captain of his soul,” 
he leaned more to the practical 
side. He always had both feet on 
the ground. Yet after his death 
the column hears that his dying 
request was for cremation and 
that his ashes be strewn over the 
southwest turn of the Indianapo- 
lis speedway with which he had 
been so closely identified since its 
construction in 1909. Bill had seen 
every race on the historic track. 
Racing was in his blood and in 
death he could not forget the part 


entertaining, Graham | 


included golf, swimming, | 





he played in the speed drama of 
a quarter-century. 
* + + 


SHAKESPEARE, 
You Like It,” wrote, “And one 
man in his time plays many 
parts... ,” which seems particu- 
larly applicable to Bill Sturm. 
Proofreader, automobile stunt 
manager and automobile column- 
ist, he leaves his footprints on the 
sands of time. He was known 
from coast to coast and the news 
of his death has produced a let- 
ter from Roy Davey, now with 
United American Bosch and at 
one time advertising manager of 
Chalmers, who recalls the early 
days when Bill was handling 
transcontinental speed record 
drives. Writes Davey: 

* + * 

“TWO REASONS for Bill 
Sturms’ success as a stunt man- 
ager were that he never left any- 


in his “As 


“MAC” THE SER 


| thing to chance, and that he was 
so thoroughly human in his rela- 
tions with all those who had to 
do with the making of a new rec- 
ord. 

“In one of his coast-to-coast 
records he hung up, with Joe 
Dawson driving, he had one spot 
where the schedules did not dove- 
tail. After a schedule of so many 
hours at the wheel Joe would 
catch some sleep on a Pullman 
and the relief driver would carry 
on, to be relieved by the refreshed 
Dawson at a scheduled meeting 
point ahead. At one spot on this 
run this was not possible, so Bill 
Sturm held Joe Dawson like a 
baby in his arms for five hours 
while Joe slept cushioned against 
the road shocks of the then none 
too good roads.” 

* * * 

FOR THE FOURTH time in a 
row Buick sponsored the radio 
broadcast of a world’s champion- 
ship fight when Edwin C. Hill 
and Clem McCarthy gave us the 
vivid picture of the Louis-Farr 
battle last Monday night. That 
was another feather in the cap of 
Tomaso Corpe, Buick’s advertis- 
ing manager, who believes this 





THATS FUNNY/ 
ARE YOU USING 
ETHYL, MR. BROWN ? 


SAME CAR. 


\ <pOoO aAxKMS 


SAY,MAC! YOU 
WOULONT KNOW 
THIS WAS THE 


TALK ABOUT PEP ! 


THESE NEW HIGH 
COMPRESSION CARS, 
WITH THE SPARK SET FOR 
TOP PERFORMANCE AND 
ETHYL,GIVE YOU A BETTER 
RUN FOR YOUR MONEY. 


kind of service is appreciated not 
only by the automobile-minded 
public, but by those who hope to 
own a car sometime. Corpe was 
sorta buying a pig in a poke. He 
was gambling the fight would not 
be settled in a round or two. It 
went the limit, 15, so Buick got 
a run for its money. 

What I liked particularly about 
the Tuesday night broadcast was 
the soft-pedaling of the commer- 
cial talk. Corpe was satisfied with 
just a whisper about Buick 
nothing blatant which usually ir- 
ritates the listeners, but impress- 
ing on all that there is such a 
car as Buick, and that no high 
pressure methods were being used 
to make a sale. And the champion 
did not get a carton of Wheaties. 
I like that kind of commercials. 

* * * 

FROM THE PRESS of Hill- 
man-Curl, New York, comes a 
book for review, a book which 
goes into circulation today, writ- 
ten by R. S. Lyons. It’s distinctly 
automobile in flavor because it is 
“Sir Malcolm Campbell’s Book of 
Famous Motorists.” Although 
printed by an American pub- 
lisher, the contents are distinctly 


VICE MAN, SAYS: — 
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pro-British, the racing reminis- 
cences of the man who holds the 
world’s straightaway mile record 
at a speed equivalent to a shade 
better than 301 miles per hour, 
made at Bonneville, Utah, over 
the famous salt-beds course. 

Racing enthusiasts will like to 
read the book. I’m in that cate- 
gory, and Campbell’s Boswell 
writes entertainingly. 

* . 

THERE IS ONE chapter, how- 
ever, which particularly interests 
me because it apparently gives 
the low down on how the pneu- 
matic tire was invented. Stories 
on this which I have read seem 
garbled as to details, but I feel 
that Author Lyons has the real 
McCoy, which ought to be passed 
along for the historians who re- 
cord the development of the auto- 
mobile and its fitments. 

> * > 

JOHN BOYD DUNLOP, an 
Irish veterinary surgeon, is cred- 
ited with being the father of the 
pneumatic. Although brought out 
for the bicycle, without it the 
automobile really never would 
have gotten to first base. The 

(Continued on Page 19, Col. 1) 


BECAUSE, WITH THE SPARK SET 
FOR MAXIMUM PERFORMANCE 
AND A TANKFUL OF ETHYL,YOULL 
GET ALL THE POWER YOU WANT. 


HE service manager is the key man when 

it comes to car performance today. He 
can set the spark on new cars for maximum 
performance and advise customers to use 
Ethyl... or he can throw much of the extra 
power, extra getaway, extra economy of high 
compression engines out the window by re- 


tarding the spark to permit the use of lower- 


octane gasoline. 


Smart service men know the average man 
wants everything his car can give—and then 
some. That’s why there’s not a shadow of a 
doubt as to the course to take. Set the spark 
for top power, tell ’em to use Ethyl... and 
live a happier, more peaceful life! 


cu 
REL ELS 





12 


AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 4, 1937 


N. J. Bill to Demand Incorporation of Unions 


Strikes Viewed as Harmful 
To Community are Outlawed 


tests. 


Eyston will seek to regain the 
At Jenkins Speed Mark |48-hour-record, now held by 
NEW YORK.—Capt. George E.| American Ab Jenkins at 148.626 

T. Eyston, British holder of sev-| miles per hour, on the Bonneville 

eral automobile speed records, ar-| Salt Flats in Utah. He will also 

rived in the United States this|attempt to break several shorter 
week for a series of attempts to/ distance speed marks with his 
lower records for long-distance| new 30-foot car. 


GOODYEAR MAKES 
FRONT-PAGE NEWS IN 
THE BATTERY BUSINESS! 


Eyston in U. S. for Try 





Traffic Mopers Hit 

In Minneapolis Bill 

MINNEAPOLIS. — Minne- 
apolis soon may have a 
minimum as well as a max- 
imum automobile speed 
limit. 

A proposed new traffic 
ordinance, based on the re- 
cently enacted uniform state 
motor code, has been sub- 
mitted to the city council 
traffic committee. 

Principal changes from the 
present ordinance are a 30- 
mile maximum speed limit 
and a provision prohibiting 
travel at a speed “so slow 
as to interfere with general 
movement of traffic.” 











Safety Booklet 
On ‘How to Drive’ 


Published by AAA 


DETROIT—A new booklet, 
“How to Drive,” designed to aid 
in eliminating the accidents re- 
sulting from the poor training of 
drivers, has been published by 
the American Automobile Assn. 





@ Dealers who sell Goodyear Bat- 
teries during coming months will be 
su ed by a new 5-star program 
which will enable them to gain un- 
disputed leadership in the battery 
business in their territories. 

The new Goodyear selling pro- 
gram is simple, practical and effec- 
tive. It sells batteries by meth- 
ods which cannot fail. 

Do you want to ride with Good- 

ear to front rank in battery sales? 

If you do, write to the Depart- 
ment of Battery Sales, The Good- 
year Tire and Rubber Company, 
Inc., Akron, Ohio. 


A REAL PERFORMANCE KICK 
A REAL SALES KICK AS WELL 


DIVISION OF 


Well illustrated and containing 
about 100 pages, the pamphlet 
covers every aspect of driving 
fundamentals, from a resume of 
the mechanism of the car to the 
need and meaning of good driv- 
ing sportsmanship. 

Listed by the pamphlet as a 
principal reason for highway ac- 
cident is failure to “give the car 
a square deal.” An AAA survey 
of good drivers from every state 
revealed that keeping the car in 
proper condition headed all other 
reasons behind their outstanding 
driving records. 

The pamphlet is largely a re- 
vision of earlier mimeographed 
pamphlets by Professor Amos E. 
Neyhart, of Pennsylvania State 
college, on leave of absence and 
in charge of the national driver 
training program of the AAA. 


Chrysler Opens Tenn. 
Regional Sales Office 





MEMPHIS, Tenn.—Chrysler 
Sales division of the Chrysler 
Corp. has opened a regional office 
in Memphis as part of an ex- 
tensive expansion program. H. R. 
Bish has been appointed regional 
sales manager, Ray G. Donague, 
regional merchandising manager, 
and R. O. O’Connor Memphis dis- 
trict manager. 

Bish has been with the organi- 
zation nine years and comes to 
Memphis from New Orleans, 
while Donague returns to Mem- 
phis from St. Louis. O’Connor 
was manager of the J. F. Oates 
Co., former Birmingham Chrysler 
distributor. Memphis regional of- 
fices will handle Chrysler and 
Plymouth distribution in West 
Tennessee, Alabama, Mississippi, 
Louisiana, Arkansas and East 
Texas. 
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TRENTON, N. J.—In an “en- 
deavor to set up and provide for 
real industrial democracy,” State 
Senator Arthur F. Foran, Hun- 
terdon county republican, has 
announced he will introduce a 
new state labor relations bill, de- 
manding labor union incorpora- 


| tion. The bill also will be “broader | 
|and more inclusive” than similar | 
| proposals here earlier in the year, | 


when the state legislature recon- 
venes Nov. 15, Senator Foran 


| said. 


Senator Foran, who also is 
president of the Foran Foundry | 
and Manufacturing Co. of Flem-| 


1}; ington and a board member of | 
| several other employing concerns, | 


is the present chairman of the 
state senate labor committee 
which during the recent regular | 
legislative session refused to report 
for a vote a “Little Wagner Act” 
bill approved previously by the 
assembly. 

Included among the major pro- 
visions of the proposed new labor 
bill, as outlined by Senator 
Foran, are: 


Incorporation of labor organ- 
izations that desire to be recog- 
nized by the state as a legal 
agency for collective bargaining, 
thus establishing union respon- 
sibility; incorporated unions to 
maintain on deposit in New Jer- 
sey banks certain sums at. all 
times and to file annual financial 
statements in such detail union 
members would know about the 
distribution of funds collected— 
these financial details to be avail- 
able only to union members and 
state authorities; putting into 
writing any oral agreements be- 
tween an incorporated labor or- 
ganization and employers; offi- 
cers or workers’ representatives 
of unions under state charters to 
be selectd at annual elections 
conducted by secret ballot and 
subject to recall at any time by 
secret ballot majority. 


Other provisions of the bill 
would make any strike illegal 
that was designed to coerce the 
government, either directly or in- 
directly, or by inflicting hardship 
on the community. Foran further 
stated he believed the bill should 
outlaw strikes or lockouts in in- 
dustries subject to regulation by 
the State Public Utilities Com- 
mission. Machinery should be set 
up, he added, for settling dis- 
putes in such industries. 


Under rights for employes, Fo- 
ran said his bill will provide for 
the right of _ self-organization, 
and the right to—or not to—join 
labor organizations, and for the 
employe to bargain collectively 
with the employer free from in- 
terference, restraint or coercion 
from any source. 

Most of the unfair labor prac- 
tices found in other labor rela- 
tions acts applicable to the em- 
ployer will be included in his bill, 
Foran said, as well as provisions 
designed to keep politics, parti- 


i) 
PE 








sanship and prejudice out of la- 
bor problems. 

In concluding announcement of 
plans for his bill, Foran declared: 
“Unless something of this nature 
is done, democratic government, 
based on law, will be over- 
whelmed.” 


Goodyear to Aid 
In Rubber Plans 
Of the Philippines 


AKRON.—Development of the 
Philippines into an _ important 
source of supply for the world’s 
raw rubber market is indicated 
in an announcement that Presi- 
dent Quezon of the Philippine 
Republic has been offered the 
co-operation of the Goodyear Tire 
and Rubber Co. in the develop- 
ment of rubber plantations in the 
islands. 


President Quezon, on a recent 
visit to New York, conferred with 
P. W. Litchfield, Goodyear presi- 
dent, conerning his comany’s ex- 
perience in rubber raising in the 
far east which includes a 2,500- 
acre plantation in the Philippines. 
Litchfield agreed to give the 
Philippine government the bene- 
fit of his company’s experience in 
developing rubber plantations in 
the Philippines. 


On the 2,500-acre Goodyear- 
Philippine plantation, one-half of 
which now is in bearing, a high 
yield, all-budded stock has been 
developed which is on a par with 
the best corresponding plantings 
in Sumatra where Goodyear has 
85,000 acres, 54,000 of which are 
planted. As a result of the highly 
selective planting, the average 
yield of raw rubber per tree has 
been quadrupled in comparison 
with ordinary seedling rubber 
trees, which now provide almost 
the entire world’s supply. 


Importance of development of 
the Philippines as a new source 
of rubber supply is emphasized by 
the fact that under the Inter- 
national Rubber Regulation 
scheme, in practice in the greater 
part of the far east outside of the 
Philippines, new planting of rub- 
ber stock is prohibited. This 
means that American and other 
growers in the far east cannot de- 
velop new areas there into rub- 
ber plantations. 


Experts have pronounced the 
climatic and other conditions ex- 
isting in a great part of the lower 
Philippines as ideal for rubber 
growing and their eight years’ ex- 
perience with their own planta- 
tion there has demonstrated defi- 
nitely the correctness of their 
original pronouncement. The 
Akron concern’s activities have 
been restricted to 2,500 acres only 
because the land laws of the 
Philippines prohibit any single 
independent operator from pos- 
sessing any greater area. 


Minneapolis ‘Wheelage 


Tax Idea Is Opposed 
* 


MINNEAPOLIS.—the city 


| council’s idea of raising $500,000 
| through a wheelage tax has en- 


countered strong opposition. 
For one thing the plan, which 
would mean close to $5 for each 


{automobile and truck in the city, 


BEYOND 
SPECIFICATION 


BORG-WARNER CORPORATION 


is far too high, and, more im- 
portant, the motorist already is 
paying all the taxes he can bear, 
said Hugh M. Craig, secretary of 
the Minneapolis Automobile club. 


Urging Attendance 

WASHINGTON.—Numerous state 
and local associations of independent 
oil jobbers are co-operating with the 
National Oil Marketers’ Assn. in 
urging the independent oil jobbers 
to attend the NOMA convention and 
trade exhibit at the Stevens hotel, 
Chicago, Oct. 12-14. 





AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 4, 1937 


N.H. Dealers are Relieved 
say it actually happened. 


Of Liability Under New Law 


bile dealer went out with CONCORD, N. H. (UTPS).—A | tion with the last minute amend- 
EBY PWPete Wembhott —.—_ | the boys one evening and — ce amendment to the ment is to put on the statutes 
; | before he realized it, the state’s new motor vehicle finan-|a mongrel financial responsibility 
Btouere Earl F. Mossner will be associated morning of the next day | cial responsibility law, effective and compulsory insurance law,” 
| with him in covering the enlarged al ; |this month, relieves automobile | Commissioner Sullivan said. “The 
Highest award in the automo- a had dawned. ; ; ‘ability i 

- esiGeation for the third territory. in, iediiiniah tn sant a . dealers of financial liability in the | effect of the act, as amended, is 
ive - a a Rag a Rieage oe The Detroit office serves the ‘|| , cot tie a "win ty he event of acidents involving cars} practically to bring about com- 
er mo ae mucin. The | state of Michigan and the north- nit on pe “4 ee Sle phe a | sold on time payments. pulsory insurance.” One amend- 

ire € . . on 2A. » nec | : g 
its ern portion of Ohio. I n idea, kre pnon The amendment provides that| ment jumped the manual insur- 


competition, covering 50 classifi- | home and when his wife | . ore . : : 

cations including the entire in-| Chatter 1! answered he shouted: |the purchaser of an automobile aie rates of a convicted on 

dustrial, commercial and financial | c a ik new tis comin | on which there is a lien must arges in cour Ss. 

fields, was conducted by the| Herb Preeg named automobile en task Daw = ’ | furnish proof of being financially Commissioner Sullivan said 50 

Direct Mail Assn. editor of both the Los Angeles ” responsible before the car may be| per cent of New Hampshire driv- 
Daily News and Los Angeles Eve- | Fogsatered. The body of the law,| ers already carried insurance and 


: time that one|_, > ; : : 
It’s the first ti . | ning News ... Chester M. Camp- which virtually compels the mo-|that the new law would increase 
manufacturer in the automotive | 
|torist to be insured, requires all|the number to approximately 90 


, u bell, advertising manager of Chi- . . 

or coe eee ae eo cago Tribune, appointed chair- Canada Lures Tourists | car owners involved in an acident| per cent. 
Bray, sales promotion manager |™°” of fall conference of News-| MONTREAL.—Canada’s tourist|to prove financial responsibility,| “I do not mean to criticize the 
dee Wentinc, Presentation of the| paper Advertising Executives season is now at its height and it is | whether at fault or not. law as a statute in using the word 
a ts Pentine and other Assn., Inc., in Chicago, Oct. 18-19. officially estimated that when _the| | ‘The law is declared by John E.|‘mongrel’,” he explained. “It does 
. Sam Howard, sales manager, | Tecords for 1937 have been com-| gujlivan, state insurance commis-| combine the features of financial 


classification winners will take oie <n yleted they will show a total of a san : 

place at the annual conclave of advanced to national advertising 50,000,000 “slalliaaes neg the dominion | tomer, to be “one of the most| responsibility and compulsory in- 
the Direct Mail Assn. in Cleve-| ™@n4ser of the Minneapolis Star, | and that the amount of money left | drastic, if not the most drastic, | surance in a way that is, perhaps, 
land Oct. 15 succeeding Truman D. Weller, re-| jn this country by the visitors will| law of its type ever enacted.” somewhat unusual, but it imposes 


| signed. be approximately $300,000,000. “athe effect of the new legisla- penalties that are fully justified.” 


the At Dimension |)" °: Dene 


MINNEAPOLIS. — They 


The News of Automotive Advertising 





Elected 

James A. Welch, director of 
advertising, has been elected 
vice-president of the Crowell 


Publishing Co. 

T. L. Brantly, advertising 
manager of Collier’s, was 
elected to board of directors of 


the company. 


Symphony A 
Your guest conductors will di* 

rect the 75-piece Ford Symphony ‘ 

orchestra and chorus during the : 


new Ford Sunday Evening Hour 
series which opens Sept. 12 over | “- 
CBS. | i , , , " See rh 


Jose Iturbi will baton the first 
seven concerts, while Eugene} 

Trucks built with Cor-TEN 
haul more pay load ... earn 


Ormandy, Alexander Smallens| 
and Fritz Reiner will have charge 
of the rest. W. J. Cameron, of the} 
Ford Motor Co., will deliver his 
current-topic talks during inter- 
mission of the programs as usual. 
Guest artists to be heard dur- 
ing the series include John 
Charles Thomas, baritone; Am- 
paro Iturbi, pianist sister of the 
conductor; Richard Crooks, tenor; 3°S Con-Ten Steel eliminate 
Kirsten Flagstad, soprano; Lucre- dead weight and increase capac: 
zia Bori, soprano; Lauritz Mel- F uch as 30% over conven- 
chior, tenor; Lawrence Tibbett, efioeks of equal weight. 3g 
baritone; Robert Casadesus, : 3 ; 
pianist; Jascha Heifetz, violinist; companies state that each pound of 
Gladys Swarthout, mezzo-soprano; - : body weight saved is worth one dollar 
Nelson Eddy, baritone; Ezio ‘ a year in added earning capacity. 
aoe Renee: Eesha rg Excess weight increases costs for gas- 
pianist, and egos Yehudi. ' x oline, oil, tires, brakes -cuts load 
violinist. 4 ! . ee capacity. Can you afford this con- 
As formerly programs will stant drag on profits? 
originate in Masonic auditorium, 
Detroit, from 9 to 10 p.m, 
Sundays. 


EXTRA PROFITS 


~~. built with high scrength 


EAD WEIGHT is an expensive 


luxury. Experienced trucking 


You can turn dead weight into pay 
load by building light with U-S-S 
Cor-TEN — the original high-tensile, 
oi Fs & a os corrosion-resisting steel. Cor-TEN- 
Shift i built trucks carry 20° to 30% more 


Fred C. Williams, for past 
three years on Detroit staff of 
Campbell-Ewald Co., becomes 
assistant advertising manager 
of Nash Motors. 

Williams will assist A. R. 
Boscow, Nash’s director of ad- 
vertising and merchandising, in 
co-ordinating and making more 
effective the company’s local 
distributor and dealer advertis- 
ing and merchandising activ- 
ities. 


Extends 
Gilman, Nicoll & Ruthman, 
newspaper representatives, have | 
extended the scope and personnel | 
of their Detroit office. 
Daniel J. Doody has been ap- 
pointed manager of the office and 





Automotive 
On the Air 


pay load than ordinary construction 
at no extra oper ating cost. How can 
you increase profits easier? 

Specify Cor-Ten for your next 
truck. Watch how it reduces operat- 
ing and maintenance costs. See how 
it increases resistance to corrosion and 
abrasion. Build with Cor-TEN once 
and you'll soon be convinced of its 
superior qualities. 

At no time has the price of Cor-TEN 
been so close to that of ordinary steel 
as it is today. Now you can build 
with Cor-TEN, obtain all its money- 
saving advantage, at little or no in- 
crease in cost. 

Let us show you how U-S-S Cor- 
Ten, Man-Ten and other U°S°S 
High Tensile Steels can save money 
for you. We welcome inquiries. 


U-'S:S HIGH TENSILE STEELS 


(All Time, Eastern Daylight Saving) AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and°New York 
CHRYSLER—Thursday, 9:00 p.m., CBS. CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
ceo” oie — B® COLUMBIA STEEL COMPANY, San Francisco 

“Watch the Fun Go By.’’—with Al Pearce. NATIONAL TUBE COMPANY, Pittsburgh 

TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


Sunday, 9:00 p.m., CBS. 
United States Steel Products Company, New York, Export Distributors 





Ford Sunday Evening Hour. 


NASH—Saturday, 9:09 p.m., CBS. 


**Professor Quiz."’ 


PACKARD—Tuesday, 9:30 p.m., NBC (Red.) 4% ee ul dt ' : 4 I soe 
‘Packard Tlour.”’ % . 
PONTIAC—Monday, Wednesday, Friday, 2:00 U al | E 8, he A iy te S 3 ia LS 
p.m., CBS. 
*“‘News Through a Woman's Eyes.” = 
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Dive On to Shut N. Y. _Salesrooms on Sundays 


Dealers Approve rove New Set-U P 
But Demand 100% Closing 


NEW YORK.—A campaign 
under way to stop the sale of 
automobiles on Sundays in 
Greater New York. The city po- 
lice department has warned all 
motor vehicle dealers in the met- 
ropolitan area to shut up shop on 
the Sabbath. Arrests, however, 
will be delayed for another two 
or three weeks. 

The drive started when the} 
Assn. of Motor Vehicle Salesmen 


Whether 
~you visit 
“or live in 
New York, 
“if you care: 
| diseriminating 
_ you will” appre- 
ciate the privacy, 
_ convenience, dis- 


- finetion a charm of; 


GEO. W. LINDHOLM 
Manager 


is | asked Mayor LaGuardia to en- 


force the Sunday closing law. The 
association claims a membership 
of 600 salesmen and _ dealers 
throughout the five boroughs, 
Westchester and Long Island. 
The association declares that the 
union will act as the complainant 
in each case of reported violation 
of the law, through a special police 
committee. Eventually the union 


| hopes to line up every dealer in 


the state and within 60 days it 
hopes that the law will be so en- 
forced that nobody will be able 
to purchase an automobile in the 
state on Sunday. 

Ralph Ebbert, manager of the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn. and acting 
as spokesman for that body, said, 
“Most dealers are in favor of 
Sunday closing, but you have to 
close up 100 per cent; otherwise a 
small minority profits at the 
closed dealer’s expense. It is a 
tough law to enforce. Back in 
1922, the old association had a 
rule that all its members must 
close on Sundays. We had to 
rescind it two years later when 
the members complained that | 
they were being penalized in fa- 
vor of other dealers. 

“The law had been construed,” | 
declared Ebbert, “to permit the | 
sale of only emergency supplies, 
such as gasoline, oil and tires, 
by the motor dealers on Sunday. | 

The penalty for a violation of | 
the Sabbath injunction against 
selling, in the City of New York, | 
is a fine of from $5 to $10 for the 
first offense, imprisonment up to 
five days or both. 

For a second offense, the fine 
runs from $10 to $20 and the jail 
sentence may run from five to 
20 days. 


Packard Installs 


New Panel Press 


DETROIT.—One of the largest 
presses ever built for stamping 
out panels of automobile bodies 
is being installed here in the plant 
of the Packard Motor Car Co. It 
will wield a stamping blow, or 
pressure, of 1,050,000 pounds. 

One section of the stamping 
factory of the Packard plant had 
to be practically rebuilt to ac- 
commodate the giant press, the 
foundations for which extend 22 
feet below the level of the floor. 
The total weight is 270,000 pounds. 

When completely installed and 
operating the press will be used 
in stamping steel panels for 
Packard bodies. It is capable of 
forming a panel 14 feet long and 
more than seven feet wide. 


400 Hercules Diesels 


Are Shippe ed to GM 

CANTON, O.— More than 400 
Hercules diesel engines have been 
shipped against production orders 
of General Motors Corp. for use 
in commercial vehicles, according 
to Hercules Motors Corp. 

Manufactured at the Hercules 
factory here the engines were de- 
livered to the General Motors 
export assembly plant at Wee- 
hawken, N. J., for installation in 
Chevrolet truck chassis destined 
for foreign markets. 





WANTED 


Cracker -Jack salesman and 
mechanic will buy outright or 
become partner in automobile 
agency, preferably General 
Motors line. Will consider any 
locality. Box 128, Automotive 
Daily News, 527 New Center 
Bldg., Detroit, Mich. 





oe 


SAYLORS ox MARKET 


WITH THIS MODERNIZED used car lot in a small town, the 


SAYLORS 


Saylors Motor Co. (Buick), of Decatur, Ind., has boosted its used car 
sales to approximately 50 per month. The lot, illuminated at night, 
cares for between 45 and 60 cars and is situated about four feet above 
the level of the street, thereby affording an unobstructed view to 


prospective customers, 


Ind. Dealer Up 


s Used Car 


Sales With Modernized Lot 


By B. J. WEMHOFF 


DECATUR, Ind.—Starting al- 
most from scratch, the Saylors 
Motor Co. (Buick) in this Hoos- 
ier town of 5,500 population, has 
built up its used car sales to an 
average of 50 per month through 
a modernized lot and _ wide- 
awake promotion. 

The market, opened less than 
two years ago, is located on the 


| e ® 
| fringe of the town’s business sec- 


tion and is employed also for the 


sale of new cars in conjunction | 


with Saylor’s other establishment 
in the downtown section. With 
an attractive front, the lot 





‘Prism May Reduce 


Danger of Motor 
Smashups on Hills 


ST. PAUL, Minn.—Solution of 
one of the grave problems of 
highway safety—the prevention 
of collisions on the crests of 
steep hills—may be attained by 
an invention worked out in the 
state highway department by 
Ralph Cooley, one of the de- 
partment’s engineers for many 
years, and son of Minnesota’s 
first highway commission chair- 
man. 


Cooley has resigned to manu- 
facture and develop his inven- 
tion—a device which, mounted on 
the top of hills on heavily 
traveled roads, will permit the 
motorist as he approaches the 
crest of the hill to see what is 
coming up on the other side. 


The device, a model of which 
has been erected near Lakeville, 
consists of a gigantic prism sus- 
pended from an iron frame over 
the roadway. The angle of the 
prism is designed to project into 
a direct line of vision of the ap- 
proaching motorist a picture of 
the road running down the other 
side of the hill. It operates not 
as a mirror, but enables the mo- 
torist to see in the angular area 
of the prism the actual traffic 
that is approaching from the 
other side of the hill and which 
would be entirely out of his line 
of vision. 


Commission Will Suggest 


B.C. Fuel Price Reduction 


VANCOUVER, B. C.— Drastic 
reductions in gasoline prices of 
British Columbia will, it is ex- 
pected, be recommended to the 
government when a royal com- 
mission which has been investi- 
gating the gasoline and fuel oil 
situation in the province makes 
its report to the government. 


The report, covering investiga- 
tions for the past three years, will 
come up for consideration during 
the coming autumn. Mr. Justice 
Macdonald has been conducting 
the investigations at the request 
of the government for the past 
three years, and it is known he 
will recommend reductions in 
prices. 


is | 





situated about four feet above 
the level of the street, affording 
an unobstructed view to passers- 
by. 

Illuminated at night, the lof 
has space for between 45 and 60 
cars, which incidentally means 
that the firm approximately 
turns over every car on its lot 
every month. In charge of the 
market is Leonard Saylors, who 
with his two brothers, C. R. and 
Leo, form the Saylors company, 
which has been operating in De- 
catur since 1926. 

In addition to boosting the 
used car end, the modernized 
lot has been a main factor in in- 
creasing new car sales of the 
firm, according to Leo Saylors. 

A feature of the firm’s setup 
is the fact that it discounts its 
own paper, through the Decatur 
Loan & Discount Co., which was 
formed in 1935 by the Saylors 
brothers. The finance company 
also handles petty loans on farms, 
etc., and the car discount end of 
the business has grown to such 
proportions that it is planned to 
extend this phase to territory ad- 
jacent to Decatur. 

About 350 new and used cars 
are financed by the firm each 
year, this total representing about 
65 per cent of the company’s busi- 
ness and approximating $75,000 
to $100,000 in value. The company 
is lenient on repossessions, figur- 
ing it not only to be a profitable 
goodwill policy but likewise a 
money-saver in the long run. 

In line with bigger finance com- 
panies’ suggested curtailment of 
time-payment loans on cars, Say- 
lors frown on any paper over 18 
months on new cars and 16 
months on used vehicles. 


Invalidate Locz! 


S. C. Truck Rules 


SPARTANBURG, S. C.— Cecil 
C. Wyche, federal judge of Spar- 
tanburg, in a recent decision re- 
turned here, held that ordinances 
of a number of South Carolina 
cities and towns which levy a 
license tax on trucks delivering 
goods, wares, merchandise and 
produce within their corporate 
limits are invalid. Petitioners in 
the case were out-of-state con- 
cerns doing business in South 
Carolina. 

Judge Wyche ruled that the 
ordinances could not be sustained 
as police measures, that cities 
and towns are without authority 
to levy a tax for the use of their 
streets and that the taxes in 
question are, in effect, a tax upon 
the business of delivering goods 
by truck and are invalid because 
they tax interstate commerce. 

Cities and towns mentioned 
specifically in the action  in- 
cluded Lancaster, Clover, York, 
Rock Hill and Heath Springs, S.C. 


ADN has over 200 correspondents 
im strategic points throughout the 
United States and the world, to keep 
its readers in step with march of 
events throughout motordom. 








Va. Law May Cost 


Permanent Loss 
Of Driver Permits 


RICHMOND, Va. (UTPS).—It 
is possible that many persons in 
Virginia losing their  driver’s 
licenses temporarily because of 
convictions for driving while in- 
toxicated, hit and run, man- 
slaughter and reckless driving— 
two convictions being necessary 
in this instance—will never be 
able to obtain renewal of their 
licenses. 

The reason lies in the “financial 
responsibility” clause in the law 
on the matter enacted by the last 
general assembly. Thereunder, 
drivers having permits revoked 
or suspended for the offenses 
listed in the foregoing paragraph 
must, in applying for reinstate- 
ment for permits, prove their 
financial responsibility by, pro- 
ducing bond or insurance cover- 
ing up to $1,000 in property dam- 
age and up to $5,000 for injury 
or death to one person. 

Such coverage is difficult to ob- 
tain, and becoming more so each 
day. 

Many insurance companies not 
only decline to issue any such 
policies to drivers who have lost 
their licenses, but make a prac- 
tice of cancelling existing acci- 
dent policies when the insured 
person has his permit suspended 
or revoked. 

In only 20 cases have applica- 
tions for drivers’ license renew- 
als, in instances where such 
financial coverage was required, 
been accepted by the state di- 
vision of motor vehicles. And 
some 60 such applications are 
now ponding. 


Canadian Sales 
Up 41 To} in July 


MONTREAL. -- Motor vehicle 
retail sales in Canada in July 
were 11,701 new vehicles, a gain 
of 41.2 per cent over last year, 
valued at $11,878,390 or a gain of 
59.4 per cent in value, the do- 
minion bureau of statistics re- 
ports. 

During the first seven months 
of 1937, 108,457 new vehicles were 
sold valued at $109,669,264 which 
was not only a 29.6 per cent gain 
over the same period of 1936 but 
exceeds the number sold during 
the entire year 1935. 

Passenger car sales in July in- 
creased showing a total of 8,643 
cars and 3,058 new trucks and 
buses. 

Inspection Provided 

CONWAY, Ark.—The city council 
has adopted an ordinance providing 
for semi-annual testing of automo- 
biles in Conway. The ordinance is 
fashioned after recommendations of 
the Arkansas Municipal League and 
conforms to an act passed by the 
1937 legislature. 


Trailer Trade section of Automotive 
Daily News is America’s only trade 
journal dealing exclusively with the 
trailer industry. 


MAKE THE 
BELLEVUE- 
STRATFORD 


your 
PHILADELPHIA 
HEADQUARTERS 


MODERATELY PRICED 


CENTRALLY SITUATED 
“Best food in Philadelphia” 
Claude H. Bennett, Manager 
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MEMA Grand Index is Down 26 Points in July 


But Parts Index Rises 
17% Over Previous Month 


shipments down 26 points from) 


NEW YORK.—July reports re- 


ceived from manufacturers sup- 
plying their monthly shipments 
to the Motor and Equipment 
Manufacturers Assn. show sea- 
sonal decreases in all branches, 
with the exception of accessories, 
bringing the grand index of all 


New Neb. Traffic 
Law Seen Aid to 
Highway Safety 


LINCOLN, Neb.—John C. Ald- 
rich of Lincoln, president of the 
Nebraska Safety council, and 
Yale Holland of Omaha, vice- 
president, agree that Nebraska’s 
new traffic safety law, which 
went into effect Sept. 1, will un- 
doubtedly cut down automobile 
accidents. Holland, in summing 
up the new law, says that it is 
really three laws: An improved 
drivers’ license law; a highway 
patrol law; and a statewide com- 
pulsory brake and light inspection 
law. 

In the past, in Nebraska, driv- 
ers’ licenses have been issued 
without any real examinations. 
Now those who do not already 
have drivers’ licenses must pass 
an examination which covers 
knowledge of the state motor ve- 
hicle laws, ability to drive ana 
maneuver a motor vehicle, and 
physical fitness. All drivers must 
pass a simple eye test, and all 
drivers must get a new driver’s 
license and renew it every two 
years, 

Those who do not already hold 
licenses will be charged $1 for 
the original license, granted if 
they can pass the examination, 
and 75 cents for each renewal. 
Those who already hold licenses 
will pay 75 cents for a new li- 
cense and 75 cents for each re- 
newal. Examiners, 130 of whom 
have already been appointed by 
the director of motor vehicles, 
will conduct the examinations. 


The second portion of the law 
which went into effect Sept. 1 
provides for the establishment of 
a 40-member state highway pa- 
trol, under the direction of the 
state sheriff, patrolmen having 
practically all the powers of 
peace officers. 

The third portion of the law 
does not become effective until 
Jan. 1, 1938. It requires annual 
inspection of automobile safety 
devices at 25 cents a car, and 
provides for the establishment and 
operation of official inspection 
stations, this department being 
under the direction of the state 
engineer. Any garage operator 
who desires his garage to become 
an official inspection station may 
make application to the director, 
who, after inspection as to equip- 
ment, size, personnel, and the like 
will decide. Cities which have es- 
tablished municipal testing sta- 
tions may operate them the same 
as the official testing stations. 





Registrations in N. H. 
Reached 120,270 in ’36 


CONCORD, N. H. (UTPS).— 
Rising from 704 in 1905, automo- 
bile registrations in New Hamp- 
shire reached 120,270 last year, 
with indications that the 1937 en- 
rollment will not be far behind, 
according to the state motor ve- 
hicle department. 

There were 97,267 passenger 
machines, 22,023 trucks, 977 buses 
. and nine snowmobiles registered 
last year. The registration in- 
crease from 1919 to 1936 was 514 
per cent for trucks and 271 per 
cent for pleasure cars. 


ADN’s editorials present an au-| 
thentic interpretation of news vital | 


to the industry. 











June. All indices, however, are 
well above the figures reported 
for the same month last year. 


The grand index for all 
branches of the industry in July 
declined to 148 per cent of the 
January, 1925, base index from 
the 174 per cent indicated in 
June, which compares with 136 
per cent for July, 1936. Shipments 
to vehicle manufacturers for 
original equipment in July 
dropped to 153 per cent of the 
base. This compares with 190 per 
cent for June and 145 per cent 
for July, 1936. 

Service parts shipments. to 
wholesalers in July fell to 154 
per cent of the base as compared 
to 167 per cent for June and 148 
per cent for July last year. Ac- 
cessories shipments to whole- 
salers in July gained several 
points, advancing to 116 per cent 
from the June index of 99 per 
cent. This compares with 88 per 
cent for July 1936. 


Service equipment shipments to 
wholesalers in July declined to 
127 per cent of the base., The 
June index was 154 per cent and 
that for July, 1936, was 109 per 
cent. 


Schachner Named 
Asst. Sales Head 
Of Winton Engine 


DETROIT.—Appointment of 
Max H. Schachner as assistant 
sales manager of the Winton 

Engine Corp., 
subsidiary of 
General Motors, 
has been an- 
nounced by Wil- 
liam J. David- 
son, general 
sales manager 
of Winton, 
Schachner’s 
principal re- 
sponsibility will 
be direction of 
Max Schachner the sale of the 
new Winton 
two-cycle diesel engine to manu- 
facturers and distributors. 

Schachner is a native of Chi- 
cago. He was graduated from the 
Central Day Preparatory school 
in Chicago and received his M.E. 
degree from Syracuse university 
in 1927. He also spent a year at 
California Institute of Technology 
at Pasadena. 

After a three-year apprentice 
engineer’s course with the Con- 
tinental Motors Corp., one year 
of which ran concurrently with 
his work at Syracuse, Schachner 
joined the then newly organized 
industrial engine sales division of 
Continental. He served as sales 
and field engineer in the midwest, 
calling on manufacturers of in- 
dustrial machinery until 1934. 

In January, 1934, Schachner 
joined the Caterpillar Tractor Co., 
in the diesel engine industrial 
sales division. He supervised 
diesel sales to distributors and 
dealers and was editor-in-chief of 
Caterpillar’s Application Data 
book for diesel engines. 

Schachner comes from a fam- 
ily of engineers. His grandfather, 
Whitcomb Judson was chief en- 
gineer for the McCormick Deer- 
ing Co., and incidentally, was the 
inventor of the zipper. Two 
uncles, Arthur Tabin and R. W. 
Judson founded Continental Mo- 
tors Corp. 


Tournament Postponed 


NEW YORK.—Owing to the pres- 
sure of showtime engagements, the 
final golf tournament of the Auto- 
mobile Merchants’ Assn. of New 
York has been postponed from Sept. 
28 to Oct. 14. The tournament will 
be he'd at Winged Foot 
Mamaroneck, N. Y. 








Golf Club, | 


Colo. Widens Base 


Of Car Sales Tax 


DENVER. — Automobile 
buyers must pay the state 
sales tax on the full delivery 
price of the car, less federal 
taxes, Homer F. Bedford, 
state treasurer, ruled this 
week. The regulation previ- 
ously had provided that 
sales tax must be paid only 
on the delivery price of the 
car less federal taxes and 
less the amount allowed the 
purchaser for any car or 
cars turned in on the new 
machine, 

Bedford said the Missouri 
supreme court had recently 
upheld such a sales tax 
regulation in that state. 


HE FARMERS of America are 
going to town with their fattest 


earnings in years. 








Modernized Used Car Lot 
Ups Sales 20% in N. M. 


RATON, N. M.—Establishment 
of a deluxe used car lot with a 
special front by the United Chev- 
rolet Co. (Oldsmobile-Chevrolet) 
here, was accompanied by a 20 
per cent increase in used car 
sales, according to F. H. Lackey, 
manager. 

The new lot was started about 
June 1, adjacent to the company’s 
headquarters. Space was doubled 
to give a 150x150-foot lot for used 
car display. At the center of the 
lot front, office quarters for the 
lot manager were established. 

“One of the significant facts 
concerning the new open-air lot 
was the immediate increase in 
number of used cars sold,” said 
Lackey. “June sales were 20 per 


‘Thousands of 


them will make the trip in bright new 


motor cars and motor trucks. 


One advertising force will have a lot to 


do with what name plates grace these cars 


and trucks. 


That force is Capper’s Farmer, a magazine 


unique in publishing history. 





cent ahead of May, which is 
usually the best used car month 
in this territory, and our used car 
stock now is averaging from 12 
to 15 whereas before we had from 
25 to 30 used cars in stock.” 

The company this year has 
turned to modernization of serv- 
ice department and_ used-car 
equipment and merchandising 
methods for profits in the face of 
the trade-in problem accompany- 
ing new car sales, Lackey pointed 
out. As a result of this new policy, 
service department receipts so 
far this year are about 25 per 
cent ahead of 1936 and used car 
sales are from 10 to 20 per cent 
better. 


oing to town 
—but in what make 
of motor car? 


For Capper’s Farmer is dedicated to making 
American Farms happier, healthier, more pleas- 


ant and more prosperous. 


Your cousins, the farm equipment manu- 


facturers, recognize these important facts. 


During the first half of 1937, eight leading 


. , . 
companies gave Capper s Farmer some 


60% more advertising than any other 


national publication. 


Capper’s Farmer 


advertising columns sell the new and 


modern in farming. 


Literally, it has built itself into the hearts, 


minds and lives of more than a million 
prosperous, forward-looking, farm families. 
To these families it brings the new and the 


modern in farming, thinking and living. 


And these columns will have a lot to do 
with the name plates you see on the thou- 
sands of cars and trucks which farmers will 


buy in ’37 and 38. 


DYNAMIC COUNSELOR TO 1,080,000 MODERN FARMS 
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Big Promotion ( Campaign, 
Exhibits Feature Efforts 


PUEBLO, Colo.—New car agen- 
cies of this city are conducting 
a drive to cut down used car 
stocks before the arrival of 1938 
models. 

During the week of the annual 
Colorado State Fair here the auto- 
mobile men used a full page in a 
local newspaper calling attention 
to used car stocks. The page was 
made up of individual advertise- 
ments under the heading: “Fair 
Week—A Week of Bargains.” 


The largest space on the page 
was taken by the Arkansas Val- 
ley Auto Co., which maintains four 
used car lots, and sells Ford cars. 


This firm in its ad stated that it| 
| Grounds. The display is in charge | 


had too many used cars and must 
sell 100 new cars in September 
and so they are making room now 
for trade-ins. During the week, | 
with the sale of each used car, 
went two grandstand tickets for 
the fair. 


The Clevenger Auto Co. invi 
out-of-town visitors to look over | 
its used car stock. 


The Charles Bros., Inc. (Dodge- 
Plymouth agency) as a Fair 
Week special announced two tons 
of coal free with the purchase of 


good club is 
rarely crowded 


A man who, through ability 
and hard work, has pushed into 
the upper income brackets, lives 
differently and doesn’t think or 
act like men of average men- 
tality and income. He has his 
own table at the club instead of 
toting a tray of food over half 
an acre of cafeteria looking for 
a seat. He may not be any 
happier but he spends more 
money. He buys good cars, 
drinks good liquor, smokes good 
cigars, puts up at good hotels, 
and travels first class. 


There are about half a million 
such men, according to income 
tax statistics. That half million 
constitutes the entire market for 
many quality products. Honestly, 
doesn’t it seem wasteful to ad- 
vertise to ten million to reach 
half a million? 


The DIGEST is a service for 


| “Fair Week” 


weal Hupp Completes 





a used car providing the price of 
the car was over $95. 

The Converse Motor Co. an- 
neunced that buyers’ without 
trade-ins would be given a dis- 
count on the price of the car se- 
lected. The Jackson Chevrolet Co. 
offered a three-day return privi- 
lege on its used car stock and a 
30-day written guarantee on all 
OK cars. 

Other firms represented on the 
page were: Colo- 
rado Motor Co., Wall Motor Co., 
Jost Motor Co., Walker Motor Co. 

Charles Bros. Inc. are featuring 
a display of cars and trucks in a 
large tent on the State Fair 


of J. W. P. Glasgow, who has just 
been appointed sales manager of 
the truck and commercial depart- 
| ment of this firm. 


Organization Of 


Distributor Body 


DETROIT.— Distribution for the 
|new 1938 Hupmobiles now covers 
the entire United States with 
sales outlets in all principal cities. 
Distributors and dealers have 
been appointed under the com- 
pany’s new franchise which pro- 
vides exclusive territories and 
protected sales, according to W. 
A. MacDonald, vice-president and | 
director of sales, 

Actual orders for immediate 
delivery of the new cars are al- 
ready sufficient to maintain 
steady production at the Detroit 
factory until November, Mac- 
Donald disclosed, while require- 
ments specified by distributors 
now are well in excess of the 
factory’s profitable production 
minimum for the next 12 months. 

“We believe Hupp’s experience 
with its new franchise to be 
unique,” MacDonald said. “These | 
orders have been placed by deal- 
ers and distributors many of} 
whom have not seen the new 
Hupmobiles and who have only a 
general idea of their price range. 

“The entire distributor’ or- 
ganization has been rebuilt and 
set up in less than a month by 
13 regional representatives sent 
out by the factory.” Deliveries to 
dealers and distributors will be- 
gin soon after the start of pro- 
duction, scheduled for the first 
part of next week: 





aa a caeadini Suu Registrations, 48 States for July, 


DISCUSSING THE DETAILS of the new Ohio automobile dealers’ 
and salesmen’s licensing law, which becomes effective next April, are 
shown, as they dined at the banquet capping the Ohio Automobile 
| Dealers Assn. convention in Columbus last week, Lynn B. Timmer- 
man, Ford dealer, of Lima, O., and Harold E. Colbert, Ohio’s regis- 


trar of motor vehicles. 





Coming Events 


AUGUST 
27-Sept. 11—Toronto. Canadian National Ex- 
position Motor Show. 


SEPTEMBER 
15-17—Akron. SAE Section Regional Tractor 
Meeting. 

i—Chieago. SAE Section 
Transportation Meeting. 
30-Oct. 1—Tulsa, Okla. SAE Fuels and La- 
bricants Regional Meeting. 


29-Oct. Regional 


OCTOBER 


7- 9—Los Angeles, Ambassador Hotel, SAE 
National Aircraft Production Meeting. 

7-17—Paris. Automobile Salon. 

12-14—Chicago. National Oil Marketers Assn. 
Convention. 

14-23—Londoo, Automobtie Exposition 

18-20—Chicago. National Assn. of Tire Dea) 
ers, Inc, 

27-Nov. 3—New Automobile 

Show 

Nov. 3—Toledo. Automobile Show. 

28—New York, Commodore Hetel. 

nual Dinner. 

8—Milan, Italy. 

bile Salon 


York. National 


27- 
BAE An- 


28- Nov. International Automo 


B. C. Registrations Up 

VANCOUVER, B. C.—Up to the 
end of July, British Columbia reg- 
istration of new automobiles was 
over a third higher than in 1936, 
according to provincial police re- 
ports. The figures for the five 
months of the license year for new 
passenger and commercial automo- 
biles totalled 9,238 this year, while 
in 1936-37 license year the number 
was only 6,833 vehicles. 





30-Nov. 6—Boston. Automobile Show. 
30-Nov 7—Los Angeles. Automobile Show. 
30-Nov. 7—San Francisco. Automobile Show. 
31-Nov. 6—Cincinnati. Automobile Show. 


NOVEMBER 


1- 7—Youngstown, 0. Automobile Show. 
4-13—London. Commercial Automobile Show. 
6-11—Omaha. Automubile Show. 
6-12—Akron, 0. Automobile Show. 
6-12—Columbus, 0.—Automobile Show. 
6-12—Newark. Truck Show. 
6-13—Brooklyn. Automobile Show. 
6-13—Buffalo. Automobile Show. 
6-13—Chicago, Automobile Show. 
6-13—Detroit. Automobile Show. 
6-13—Indianapolis. Automobile Show. 
6-13—Newark, N. J. Automobile Show. 
6-13—Philadelphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 
6-13—Toronto. Automobile Show. 
8-13—Des Moines. Automobile Show. 
12-20—Glasgow. Scottish International Auto 
mobile Exposition. 
13-20—Baitimore. Automobile Show. 
13-20—Jamaica, N. Y. Automobile 
13-20—Rochester. Automobile Show. 
13-20—Cleveland. Antomobile Show. 
14-20—Springfieid, Mass. Automobile Show. 


Show. 


| 14-21—St. Louis. Automobile Show. 


14-21—Portiand, Ore. Automobile Show. 

15-18—Louisville, Ky. ATA Truck and Equip- 
ment Show. ATA convention. 

15-20—Denver. Automobile Show. 

15-20—Jersey City. Automobile Show. 

15-20—Ottawa. Automobile Show. 

17-24—Milwaukee. Automobile Show. 

20-27—Montreal. Automobile Show. 

27-Dec. 4—Kansas City, Mo. Automobile Show. 


DECEMBER 


ill. Automobile Show. 
Motor and Equipment Whole- 


1- 5—Peoria, 

3- 4—Chicago. 
salers Assn. 

6-11—Chicago. ASI Show, Navy Pier. 

8-10—Fiint, Mich. SAE National Production 
Meeting. 


Colo. Dealers Conducting Drive to Cut Used Stocks 


‘Truckers’ Assn. 
| Representative Is 


Barred in Neb. 


LINCOLN, Neb.—Confusion in 
the trucking industry has been 
intensified by the action of Rail- 
way Commissioners Bollen and 
Good in barring from the offices 
of the commission C. A. Ross, 
representing the Nebraska Mo- 
tor Carriers’ Assn. Excluded with 
Ross are all his employes and 
colleagues. 

The commissioners also issued 
an order requiring that attorneys 
represent the truckers in all 
| hearings. 

Ross was formerly employed by 
the railway commission as a rate 
| expert. During the last session of 
the legislature, there was trouble 
and Ross was relieved from duty. 
After leaving the employ of the 
commission, Ross engaged in or- 
ganization work among the truck- 
ers. 

Railway Commissioner Bollen 
charges that Ross moved a desk 
and typewriters in the offices of 
the commission; that he is charg- 
ing a membership fee of $20 and 
that Ross cannot do any more 
for a client than can be secured 
| by a trucker making a personal 
appearance before the motor 
transportation division of the 
commission. 

Ross declared that the action 
of the commission “is not only 
directed at me but at the Central 
Freight Assn., Omaha, the Truck- 
ers’ Assn., Omaha, and other as- 
sociations, and likewise at the 
officers of those associations who 
have been looking after the in- 
terests of their members.” Ross 
asserted that he would get in 
touch with all the officials of the 
various associations. 


The unicameral legislature 
passed a law making radical 
changes in the trucking regula- 
tions. The act affects about 5,000 
truckers, operating 8,000 vehicles, 
and is particularly hazy when it 
comes to the distinction between 
“contract” and “common” car- 
riers. 


Moves Offices 

DETROIT.—Stewart-Warner Corp. 
will move its local offices Tuesday 
from 6050 Cass avenue to 3-140 Gen- 
eral Motors building. Offices of 
Stewart-Warner’s three subsidiaries, 
the Bassick Co., Stewart Die-Casting 
Co. and Alemite Corp., also will be 
moved to the GM building from the 
Cass avenue building where the of- 
fices have been located since 1926. 


1937-1936 





Figures supplied by R. L. Polk & Co, with exception of New Jersey, supplied by New Jersey Motor List Co., ana Metropolitan New York area ey Ay compiled by Sherlock & Arnold. 
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Mississippi 
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busy, able, successful men and bree 
women; a service of interpret- 
ing, condensing and digesting 
everything of significance that 
the world is doing and thinking. 
It is read mostly in homes of the 
better sort, and in clubs and of- 
fices. It reaches half a million 
people of good incomes. It may 
reach everyone you have any 
chance of selling—and no one 
else. 
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233 Fourth Avenue 
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Detroit Office: 
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IN LESS THAN TWO MONTHS after modernizing the entire length of the shop, the Murphy Motor Co. (Chrysler-Plymouth), of Fargo, N. D., has increased 


from $5,778 to $6,348 and business is showing a continual advance. Backgrounds and special lighting effects were installed in each department, as shown. The 
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Modernization Boosts Sales 10% in Two Months” 


De ee ee 


VvacUuU 
PO 


shop income 
shop has a length 


of 100 feet, and is divided in various departments, including motor analyzing, brake service, lubrication, washing, body service, wattery service, ote. 


Fargo Dealer Finds It Pays 


To Fix Up His Entire Shop 


By E. M. 


FARGO, N. D.—When S. W. 
Corwin, head of the Murphy Mo- 
tor Co. (Chrysler-Plymouth) 
started modernizing the building 
which had been the headquarters 
of the old Murphy Motor Co. for 
27 years, he didn’t stop at merely 
bringing the lubrication depart- 
ment up to date, although that 
was the original plan. 

Instead he modernized the en- 
tire establishment, and today the 
dealership has an ideal arrange- 
ment. Proof of this is noted in the 
increase in business. 

The old plant was purchased 
by the present Murphy company 
organization last February. The 
shops were on the second floor, 
reached by a stairway, and cars 
were hauled up for service work 
by means of an antiquated eleva- 
tor. The first step made by the 
Corwin regime was to eliminate 
the need of taking cars up to the 
second floor for general service 
work. 

Corwin’s program was that the 
car owner had a right to see 
what was done to his car when 
it was brought in for adjustments. 
Consequently all the old and out- 
of-date general garage equipment 
on the first floor was moved out 
and the plant made ultra-modern. 


The new first floor service de- 
partment is 100 feet long, and 
modernized in every particular. 
Beginning at the front is an up- 
to-date wash rack with every de- 
vice added to expedite cleaning 
ears. As compared with only a 
few wash jobs a day under the 
old arrangement, the new depart- 
ment, made attractive with a 
background of its own and ar- 


S. C. Dealers Assn. 
Will Back Passage 
Of Used Car Bill 


SPARTANBURG, S. C. — The 
South Carolina Automobile Deal- 
ers’ Assn. will urge passage of 
the so-called used car bill at the 
next session of the legislature, 
according to Wyche Dickert, 
executive secretary of the group. 

“We feel that regulation of the 
used car industry would serve a 
dual purpose, protecting the buy- 
ing public as well as the dealers,” 
Dickert declared. 

As previously reported in ADN, 
a bill providing for regulation of 
the used car industry in South 
Carolina was before the general 
assembly at its last session but 
failed of passage. 

Pointing out that several states 
now have laws regulating the in- 
dustry, leading automobile deal- 
ers assert that South Carolina 
has become the ‘dumping ground’ 
for used cars from those states 
where the business is properly 
regulated by legislation.” 








LUBECK 


tistically illuminated, now han- 
dles upwards of 16 jobs per day. 
This department not only washes 
cars but is equipped with vacuum 
cleaners for the car 
and is also prepared to give the 


cars a complete polishing job as 


well. 

Next in line is the modernized 
lubrication section with high 
speed greasing and oiling equip- 
ment. Business in this department 
has increased by leaps 
bounds and has had a direct 


bearing on the general shop work, | 
in May amounted to $5,-| 


which 
778. This included total labor 
sales, parts and accessories while 
the June figures show that sales 
of the same items increased to 
$6,348, a boost of $570 or 10 per 
cent over the previous month 
without adding any additional 
expense. 

Corwin estimates that the lat- 
ter part of 1937 will average bet- 


ter than $7,000 gross income per | 


month. 

Next in line is general adjust- 
ment department where cars not 
requiring major repairs are 
handled. This section, together 
with the next one down the line 
in which car owners may also 
obtain day and night service, has 
recessed into the back panel all 
the high speed Chrysler and 
Plymouth tools. The recessed 
panel is decorative in effect. All 
tools needed are actually display 
items and are kept in perfect con- 
dition at all times. 

Car owners may see just what 
special tools the Chrysler service 
department at Detroit has rec- 
ommended for each and every 
possible short-time service job. In 
this section there are two me- 
chanics’ tables and tool kits for 
the men’s own tools. 


Farther down the line is the 
section given over to fender and 
body work. It is directly across 
from the general body depart- 
ment where larger and more 
time-consuming jobs are handled, 
together with refinishing. This 
service bay is also equipped with 
steel work benches and again re- 
cessed in the background panel is 
a display of the needed sheet 
metal tools as recommended by 
the factory. 


Next in line is a bay in which 
there is shown genuine Chrysler 
and Plymouth parts, and the last 
bay is given over to the display 
of Chrysler- Plymouth approved 
accessories. 


The end of the room is given 
over to brake service as well as 
the superintendent’s office and the 
parts department, the latter being 
accessible to all the mechanics in 
the department. By making this 
arrangement Corwin has relegat- 
ed all the used car repair work, 
paint shop and heavy repairs to 
the second floor, thereby getting 
rid of all the noise and unsightly 
wreck jobs. This plan leaves the 
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interiors | 


and | 








Truck Fee Racket 


Attacked in Conn. 


Hartford, Conn. — Steps 
were being taken by police 
here this week to halt a 
new truck “unloading fee” 
racket which has just made 
its appearance in this vicin- 
ity of Connecticut. 

According to the Motor 
Truck Assn. of Conn., “rack- 
eteers” bearing union cards 
from the Hartford local of 
truck drivers have been 
stopping out of state trucks 
and informing their drivers 
that they must pay unioad- 
ing fees of $3 or more be- 
fore the trucks may be un- 
loaded. 

The Hartford unit of the 
union denies any connection 
with the activity. 


first floor clear of everything that 
would interefere with service 
selling. 


The panel effect which runs the | 


entire wall side of the building 
was built by Corwin and his men. 
It is of wall board and has been 
painted light yellow to give the 
best lighting effect. All wall board 
joints are concealed with chro- 
mium plated strips. Each bay or 
department at the rear has the 
lower part of the paneling re- 
cessed from the upper part which 
permits the use of a unique in- 
direct lighting system which in- 
cludes startling shadowless light- 
ing provided by five large mer- 
cury vapor lights. The recessed 
panels for the display of tools and 
car accessories are also indirectly 
lighted and at night are covered 
by a sliding panel or doors. 


In addition to the signs seen on 
the upper part of each back panel 
the posts separating the bays car- 
ry special Chrysler illuminated 
signs indicating the department 
and the type of service work to 
which each is devoted. Decorative 
valances extend the entire length 
of the building. 


Corwin says that several things 
have interested him since the 
changes were made, namely: That 
business increases have more 
than justified the expense; the in- 
terest on the part of car owners 
in Fargo and dealers from all 
over the state. 


In a letter to J. E. Fields, vice- 
president of Chrysler, Corwin says 
that not only is the Murphy or- 
ganization more than pleased 
with the results so far but feel 
that they have placed themselves 
in such a position where they can 
now cater to their owners’ pres- 
ent and future needs which will 
insure contacts for increased 
sales of both new and used cars 
in and around Fargo. 


ADN’s weekly estimates of car and 
truck production, appearing in the 
Wednesday “pink sheet,’ were more 
than 98 per cent correct compared 
with actual U. S. figures for 1936 
and the first half of 1937. 


| tive driving ideas. 








‘Junk the junheve’ Pica 
Chorused by Safety Chiefs 


DULUTH, Minn.—A 
Jaloppy” law for the condemna- | 
tion of defective automobiles was 


and state safety leaders attended | 
a meeting of the Minnesota Pub- | 
lic Safety committee. 

The law was recommended by 
C. T. Bundlie, assistant attorney 
general of Minnesota, who as-| 
serted that defective automobiles | 
are as much a menace on the| 
highways as drivers with defec- 


Other highlights of the meet- 
ing, attended by state and local 


| officials and business and profes- 
|} Sional men from throughout Min- 


nesota, were: 

An assertion by A. V. Rohwe- 
der, chairman of the Minnesota} 
Public Safety committee, 
Minnesota statistics prove speed | 
limits are worthless’ without | 
safety education. 

A statement by W. S. Cameron 
of Chicago, managing director of | 
the National Safety Council, that | 
the “time has come for the con- 
trol of the uncontrollables” in 
driving. 

Announcement by W. F. Rosen- 
wald, traffic engineer of the Min- 
nesota highway department, that 
his department will immediately 
attempt to “clear up parking 
practices which are _ principal 
causes of municipal parking 
problems.” 


“Laws permit the condemnation 
of unsafe buildings,” Bundlie de- 
clared. “There is a need for a 
similar law which would wipe 
from the highway the numerous 
defective automobiles continually 
threatening the lives of motor- 
ists.” 

Rohweder cited figures showing 
that Minnesota cities with popu- 
lations of 10,000 to 100,000 had re- 


Price Laws Seen 
Weak in Courts 


NEW YORK. — The prediction 
that court decisions will progres- 
sively relax the severity of price 
legislation, notably the Robinson- 
Patman Act, possibly even with 
the paradoxical result of com- 
pletely reversing the avowed pur- 
pese of these laws to suppress the 
chain store, is made in ‘Business 
under the New Price Laws,” by 
Burton A. Zorn and George J. 
Feldman, just published by Pren- 
tice-Hall. 

Zorn is general counsel for the 
N. Y. state labor relations board 
and was chief of trade practice, 
compliance division, and counsel 
for NRA in New York State. Feld- 
man, a Washington attorney spe- 
cializing in trade commission 
practice, was formerly with the 
federal trade commission. Eco- 
nomic collaborator in preparation 
of the book was Saul Nelson. 











“Junk the | duc 


| ment 


|istrator, 
|exponent of traffic safety activi- 


;} much 


duced their traffic death rate 
from a 14.6 per 100,000 population 


| average for 1934, 1935 and 1936 to 
recommended here as 150 national | 7 


5 for the first six months of this 
year. 

“It is in these communities that 
safety committees have been most 
active,” he declared. “However, 
the Minneapolis, St. Paul and Du- 
luth rate was only reduced from 
16.6 to 14.6, despite enforcement 
of the 30-mile speed limit. 

“It is clear that the enforce- 
of speed limits is of no 
value without safety-minded mo- 
torists.” 

L. F. Zimmerman, SRA admin- 
who has been a leading 


ty, recommended that motorists 
| attempt to drive their automobiles 


that | |as much as possible at the max- 


imum speed limits. 

“There has been a little too 
hestitation since the new 
speeds were ordered under the 
|new traffic code,” he said. “This 
causes confusion. Driving at the 

maximum speed, when conditions 
permit, will mean more consistent 
driving and less chance of mis- 
haps.” 

Norman Damon, of New York 
City, executive manager of the 
Automobile Safety Foundation, 
told the meeting “safety can get 
no place without the proper un- 
derstanding of the public.” 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 


NICKELGRAM 


—_—=11 A——_ 


This fall one of the great names 
in automobiles — Hupmobile — 
will be back on the highways 
with a line of Sixes and Eights. 
Hupmobile’s history goes back 
to early days of the industry and 
has been credited with many 
outstanding engineering contri- 
butions, not the least of which 
was one of the first production 
straight-eights. Hupp has always 
stressed the use of the best ma- 
terials of construction and this 
will be particularly true of the 
1938 models which will feature 
many innovations. Cylinder block 
castings for both the Six and the 
Eight are being made of a special 
Nickel-chromium alloy iron, 
combining great structural 
strength with the durability and 
wear-resisting qualities required 

for modern cylinder 
THE bores and valve seats. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Motor Quarterlies 
High For ’37, But 
Remain Under ’36 


By C. J. ALEXANDER 


NEW YORK. — Dividends de- 
clared in August by car and 
truck companies reached a new 
high for 1937 but continued to 
run below a year ago. There is a 
pronounced tendency this year 
for companies to delay decisions 
of full payments for the year un- 
til the final quarter. 


The chief factor in this delay, 
of course, is the tax on undis- 
tributed profits but another rea- 
son is the uncertainty regarding 
earnings. It has not yet been de- 
termined what effect higher 
prices will have on sales of new 
cars and what the profit margins 
will be under unusual conditions 
now existing. 


Dividend declarations by car 
and truck companies in August 
called for payments to _ stock- 
holders aggregating $47,235,000, 
comparing with $16,800,000 in the 
preceding month and $56,900,000 
in the like period of last year. For 
the first eight months, declara- 
tions by car and truck makers 
aggregated $142,910,000, compar- 
ing with $172,380,000 in the like 
period of 1936. 

Parts and accessory companies 
in August declared dividends 
amounting to $1,100,000, as against 
$8,000,000 a year ago, and their 
total for the first eight months 
was $53,150,000, as against $34,- 
955,000 in the like period of last 
year. 

The gain in parts and accessory 
dividends in the first eight 
months over 1936 was large but 
not sufficient to offset the de- 
crease in outlays made by car 
and truck companies. Thus, the 
aggregated for all companies in 


Sales of Buicks 
In August Are 
Highest Since ’29 


FLINT.—Maintaining a fast 
summer pace, the Buick division 
of General Motors retailed 5,612 
cars in the United States during 
the second 10 days of August, 
bringing total deliveries for the 
first two periods to 11,510 units. 

This compared with 5,359 cars 
delivered during the second 10- 
day period of August last year 
and with 9,013 for the first 20 
days of the month a year ago. 

According to W. F. Hufstader, 
general sales manager, this year’s 
August volume is the best since 
1929 at which time new models 
were being introduced. 

Hufstader said used car sales 
for the second 10 days totaled 
10,654 units, with dealers’ stocks 
reduced to 27.8 days’ supply. 


Profit Reported 
By Continental 


DETROIT.—Continental Motors 
Corp. has reported a profit of 
$129,125 before depreciation of 
$75,662, and a net profit after de- 
preciation and all charges ex- 
cepting federal income tax, of 
$53,463, for the third quarter of 
its fiscal year. In the same quarter 
of 1936 the net loss after de- 
preciation was $53,848. 

Earnings for nine months end- 
ing July 31, 1937, were $315,067 
before depreciation of $226,987, 
and a net profit of $88,080 after 
depreciation and all charges ex- 
cepting income tax. This com- 
pares with a net loss of $159,025 
for the same period in 1936. 
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the eight months was $197,060,000 
as against $207,335,000 a year ago. 


Payments by all companies in 
August totaled $48,335,000, com- 
paring with $64,900,000 a year ago. 
These figures do not include dec- 
larations by tire and rubber com- 
panies, which in recent months 
have become large dividend pay- 
ers again. 

Sentiment in Wall Street con- 
tinued during the past week to 
be hesitant. It now has reached 
a point where it is feared adverse 
political and world factors may 
have an adverse effect on business 
activity in this country. While 
the view is held that business 
generally is ready and anxious to 
proceed with its progress, there 
are sO many external uncertain- 
ties, hesitation is natural. 


Share prices were lower this 
week, with holders of securities 
apparently deciding that positions 
on the sidelines are advisable at 
this time. 

The ADWN stock price averages 
for Sept. 1 compared as follows 
with those of the preceding week 
and those of a year ago: 


This 

Week Change 
39.43 —2.94 

40.56 —3.00 


Year 

Ago 
48.31 
50.99 
42.12 
26.89 


Last 
Week 
24 Motors 42.37 
10 Car-Truck Cos. . 43.56 
10 Parts-Access. . 40.30 38.09 —2.21 
4 Tire-Rubbers . 41.55 38.19 —3.36 
Tire and rubber stocks were 
under pressure again as Wall 
Street heard rumors that the 
manufacturers might experience 
some difficulty in holding prices 
at their present levels for the re- 
mainder of the year. 


Renewed Steel Buying 


Indicated for Autumn 


YOUNGSTOWN, O.—Shipbuild- 
ing, anticipated railroad buying, 
farm implement and tractor busi- 
ness, automotive industry needs 
and export demands, give signs 
of renewed steel buying in the 
fall, it was indicated here by 
leaders in the industry. 

With production continuing at 
a high level there was no indica- 
tion, moreover, of a lull in steel 
operations before fall buying is 
actively under way. 





| 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Sept. 3 (3 p.m.)—Led by General Motors, automo- 
tive stocks staged a rally today. GM and Chrysler were 
up more than a point at the beginning of the final hour 
but lost some of their gain before the close. External 
factors continued to be the dominant factor and it was 
difficult for stocks to make gains against foreign news. 











White Motor Co. Reports 
Mid-Year Net of $653,197 


DETROIT.—After experiencing 
one of the best business periods 
in its history, the White Motor 
Co. this week reported total net 
earnings of $653,197 for the six- 
month period ending June 30, 
after all charges except surtax on 
undistributed earnings. The net 
profit is equivalent to $1.04 per 
share on 625,000 shares of capital 
stock outstanding. The company 
earned $1.09 per share for the 
entire year of 1936. 


The company’s net earnings for 
the mid-year of 1937 show a sub- 
stantial increase over the earn- 
ings of $287,421 reported, before 
provision for federal income taxes, 
for the same period in 1936. That 
figure was equivalent to approxi- 
mately 46 cents per share on the 
same number of shares. out- 
standing. 


Gross sales for the first six 
months totaled $16,910,552 as com- 
pared with $13,775,741 for the 
same period a year ago. Truck 
and bus deliveries showed a gain 
of 26 per cent, with 6,737 units 
being delivered during the first 
six months of this year, as against 
5,349 units for the same period 
in 1936. 

The 


increase in deliveries of 





truck and bus units was made 
possible for the most part by the 
company’s $2,000,000 expansion 
program designed to speed up 
production schedules in order to 
meet increasing demands. The 
company’s new modernized bus 
body building division, provided 
for under the program, will be in 
full operation soon and work on 
new model city and _ inter-city 
coaches is going ahead at top 
speed with the new models slated 
to make an appearance in early 
fall. New machinery and pre- 
cision tools have boosted truck 
production schedules. 


“The company’s mid-year re- 
port proves. conclusively that 
White’s engineering and design- 
ing efforts have been accepted by 
truck and bus operators here and 
abroad,” Robert F. Black, presi- 
dent of the company, said. “With 
the demand by heavy industries 
for heavy-duty trucks ever on 
the increase, coupled with the 
fact that White’s new low-price 
model has definitely made a place 
for itself, explains the gratifying 
increase in White truck registra- 
tions the nation over.” 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, SEPTEMBER 3, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 


Budd Mfg. Co., E. G 


NOS a 


Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. 

Collins & Aikman 
Com. Credit 
Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 


Ig LR hi ca csececes 


Gabriel Co. A 
General Elec. 
General Motors 
Glidden 


I Re 
ee, BERS onc 6acensecess 


Graham-Paige 


Hayes Body Corp. ............. 


Houdaille-Hershey B 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 


1937 
High Low 


Last Sale 
Sept. 3 Aug. 27 


64 
432 
314% 
15%, 
187 
92) 
45 
47, 
43 


41% 
62, 
51% 
48), 
38/2 
26 
20% 
24% 
44% 
12% 
37, 
9, 
47, 
23% 


29, 
38/4 
39 

33%, 
27% 
1742 
10's 
16/2 


Last Sale 


NEW YORK Sept. 3 Aug. 27 


Ludlum Steel 
Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp. 
ad peak urns cb ee he ces 174% 
Pacific Mills 

Packard 

Raybestos Manhattan 

Reo Motor 

Republic Steel Corp. ........... 3 
Socony Vac. 
Sparks-Withington 


I eo 193/, 
6% 


NE Toe vce cncccscssesens Sans 
Stewart-Warner 

Studebaker 

Thermoid Co. 

Thompson Products 


Timken-Det. 


Axle 


Timken Roller Bear. 
U. S. Industrial Alcohol 
U. S. Rubber 
West’house E. & M. 
White Motors 

Yellow Truck 


Young Spring & Wire 


CHICAGO 


aia, BE. 6 cas 036 s0 nas 0b ees 
Bendix Aviation 


Borg-Warner 
Houdaille-Hershey B 


BRE BEES hoes cin cccasescves 371%, 


Perfect Circle 


Pines Winterfront 
Woodall Industries 


DETROIT 


Federal Mogul 

eh Ba, i econ ca ssenanees oher 
Hoover Ball Bearinzs 

Timken-Detroit 


Street Blames Uncertainty for Delayed Dividends 


Franklin Patents, 
Name Acquired 
By Motor Corp. 


SYRACUSE, N. Y.—The Frank- 
lin name and trademark will once 
more make their appearance in 
the motor trade, as the result of 
their acquisition by the newly or- 
ganized Air Cooled Motors Corp., 
which has taken over the plant 
and business of the Doman- 
Marks Engine Co., Inc., of Syra- 
cuse. 

The new corporation has also 
acquired patents of the old H. H. 
Franklin Mfg. Co., which for 
more than 30 years produced the 
Franklin air-cooled car. Lewis 
E. Pierson jr., of New York, 
president of the Air Cooled Mo- 
tors Corp., states that the cor- 
poration will continue the Do- 
man-Marks business of manufac- 
turing heavy-duty air-cooled mo- 
tors for use in trucks, air com- 
pressors and saw mills. 

E. S. Marks and Carl Doman, 
who were chief engineer and ex- 
perimental engineer, respectively, 
for the Franklin company, and 
later formed the Doman-Marks 
company, are officers of the new 
company and head the technical 
and production staff. 

It is said that the sales or- 
ganization of the Air Cooled Mo- 
tors Corp. probably will include 
a considerable number of former 
Franklin representatives. 


Steel Production 


Stays Unchanged 


YOUNGSTOWN, O.—Steel out- 
put in the Youngstown district 
will be practically unchanged this 
week, with 62 of 83 open hearth 
furnaces in operation. Better or- 
ders from automobile sources 
helped flat-rolling units and to 
some extent bar mills, but ship- 
ments still exceeded new busi- 
ness, reducing backlogs further. 


Carnegie-Illinois Steel Corp. 
placed its Bessemer plant here on 
full operation, making Bessemer 
scrap to replace heavy melting 
steel scrap in open hearth fur- 
nace production in addition to its 
regular Bessemer steel produc- 
tion. With scrap prices high, the 
company this way utilizes its 
blast furnace capacity and uses 
partly refined iron mixed with 
iron in its open hearth instead 
of the usual scrap and iron mix- 
ture. 

Republic Steel Corp., with one 
blast furnace out for relining, 
was forced to curtail to some ex- 
tent its Bessemer steel produc- 
tion. The blast furnace will be 
ready to resume about the middle 
of September. Youngstown Sheet 
and Tube Co. operations are un- 
changed. 


Studebaker Truck 
Exports Set Mark 


SOUTH BEND.—For the sec- 
ond time in three months, ship- 
ments of trucks overseas in Au- 
gust by the Studebaker Export 
Corp. broke all previous monthly 
records in export history, it has 
been announced by Arvid L. 
Frank, president. 

August truck shipments ex- 
ceeded those for June, 1937, the 
previous all-time monthly high, 
by 9 per cent and were five times 
those for August, 1936. Shipments 
to date for the year are 38 per 
cent greater than for the whole 
of 1936. 


Autocar Quarterly 


ARDMORE, Pa.—The Autocar Co. 
has declared a regular quarterly 
dividend of 75 cents a share on the 
$3 preferred stock, payable Oct. 1 
to stockholders of record as of 
Sept. 20. 


) 
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Service Volume, Used Car 
Sales Increase in Seattle 


B Chris 
Y Sinsabau gh 


(Continued from Page 11) 


air tire and good roads are re- 


new cars,” said Warner. And 


feel the unsynchronized vibra- 
tions of the engine and locate the 
trouble thataway. 

* * * 


| THEY TELL the story of how 
| this deaf mechanic fixed a balky 
|}engine when everyone else was 
puzzled and stumped. It 


sponsible for this great industry | indeed he was, running his fingers} when the New York-Paris road 


of ours. 


Dr. Dunlop, the book says, was 
working on an idea for spring 


wheels for bicycles and carriages, | 
to supplant the solid tires then in| 
vogue. His 10-year-old son, also a | 


John, owned a tricycle and the 


doctor, in order to give the tri- | 


cycle more speed, got to monkey- 
ing around with the air tire idea. 


From here on I will steal from | 
the book on the doctor’s experi- | 


ments which evolutionized into 
the pneumatic tire. 


* * * 


EVENTUALLY, he (the doctor) 
made a disc of wood, about 16 
inches in diameter, and con- 
structed a rubber tube. Into this 
tube he inserted a small air- 
supply tube,” the book says. “The 
inner tube was inflated with a 
football pump, tied up to prevent 
the escape of the air, and a large 
tube secured to the circumference 
of the disc by stretching thin 
linen over it and nailing the linen 
to the disc. Then Dunlop took the 
disc and the solid-tired front 
wheel of his son’s tricycle into his 
business yard and threw the latter 
towards one end of the yard. It 
did not travel the full length. 
When, however, he threw the disc 
with the air tire attached, it 
rolled right across the yard and 
rebounded from the gate at the 


end.” 
oo ca + 


WHICH CONVINCED the doc- 


tor he was on the right track. | 


And then he got down to brass 


tacks and produced the first pneu- | 


matic tire. The first one was 
blessed-evented by taking 
strips of thin American elm, each 
nine feet by three inches, and 
bent into hoops. Fixed to each one 
was an air tube made from sheet 
rubber. Inflating this with his 
football pump, he bound it around 
with strips of linen like a band- 
age. Outside this. was placed a 
strip of vulcanized rubber—the 
world’s first “tread’—to take the 
wear of the road. Then the wood 
rims were fastened to the rear 
tricycle wheels with wire. 
& a * 


THAT, GENTLEMEN of the 
automobile industry, was the first 
pneumatic tire, the birth of which 
can be hall-marked as the eve- 
ning of Feb. 28, 1888, when the 
first riding test was made. The 
road trial consisted of a 3000-mile 
ride, and believe it or not, the 
tires went the entire distance 
without a puncture! 

x * * 


“ALTHOUGH he can’t see, the 
‘blind wizard’ of New Albany, 
Ind., can tell in 20 minutes the 
exact value of the car you drive,” 
reports the Sunoco house organ. 
“He hasn’t seen an automobile in 
20 years, since a dynamite blast 
destroyed his eyesight. Yet he is 
one of Indiana’s most sucessful 
automobile dealers, and does all 
the appraising of trade-in cars 
for the firm of which he is the 
head. His name is Morgan Trim- 
ble, and for the past eight years 
he has been an authorized dealer. 
This Indianian denies he is blind 
and says his fingers are his 
‘eyes’ instead. They are the fin- 
gers of an expert motor mechanic, 
later trained to probe the secrets 
of any used car’s exact condition 
with .an accuracy which is truly 
amazing.” 

* eo K 

WHICH RECALLS to my mind 
the preview of General Motors’ 
special show in the Waldorf at 
New York show time when I ran 
across John Warner, general 
manager of the Society of Auto- 
motive Engineers, who was con- 
voying the then president of the 
association, Ralph R. _ Teetor, 
head of engineering of Perfect 
Circle, who has been blind for 
years but who is one of the in- 
dustry’s leading engineers, despite 
his affliction. 

“Mr. Teetor is looking at the 


two | 


|over radiator front and _ body 
|lines, as if he could see, just as 
you and I do. 

* * * 

WHICH BRINGS up another 
story along similar lines, that of 
| Joe Miller, who pioneered as a 
Buick dealer in Dixon, Lee Coun- 
ty, Ill. Joe is as deaf as a post 
because of an accident in his 
youth, but from the standpoint 
of knowing what is wrong with 
|} an automobile engine, he is with- 
}out an equal in his neck of the 
woods, I am told. He can take a 
car around the block and by 
sense of feel he can make adjust- 
ments which make a balky engine 
purr like a pussy cat which has 
just lapped up a saucer of cream. 
How’s he do it? He says he can 
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mg 


celluloid 


plete with 5 
cord. 


and connecting 

watt capacities. 
200 Watt 
NL-500—$2.95 

Ship. Wt. 4 lbs. 


200 and 


Ship. Wt. 6 





UNDER-ARM ZIPPER CASE 


Made of soft, high-grade, 
flexible leather with 
“Easy-Flo” Zipper. Size 
11x16 inches. Rounded 
corners. Gusset’ gives 
added capacity. Specify 
brown or black. 


NL-350 
F.O.B. Detroit. .$2.95 
Shipping Weight, 3 Ibs. 


SALES HE 
FLOODLAMPS BOOST SALES! 


Good lighting means good business. 
This tyne is fully adjustable and is 
mountable on floor or ceiling. Com- 
color-screens 


| 
|race of some 25 years ago went! 
Ger- | 


through Dixon. One of the 
man racing cars was laid up with 
a broken axle shaft and a cough- 
and-spit engine that just 


| before morning he had everything 


the 
up, and 


engine completely 


the 


stalled, 


| tuned 


eventually won 


race, 


| Thomas, which 
ithe round-the-world 


}road race in automobile history. 


|To make this a really good story, | 


|that German car should have 
| been the winner and Joe should 
be wearing the Iron Cross, which 
in those days was something 
|} more than junk metal. 


To gain good-will, give 


Was | 





| station, 
would- | 


|n’t run. Joe went on the job and| 
| business 


| hotsy-totsy, a new axle shaft in- | clusion. 
yermans on | SUmmer 


| : ‘ . | 
| their way, pursuing the American | 


which | 
| stands out as the most sensational | 


premiums 


19 


type of cars on the streets of 


SEATTLE.—tThere has been; 


noticeable improvement in repair 
and service volume at local deal- 
ers, and used car sales are far in 
excess of a year ago. 

That the motor vehicle testing 
operated by the city of 
Seattle since Jan. 1, has been a 
factor in this increased service 
is the accepted con- 


better this 
time since 


been 
any 


Business has 
than at 
1929. 

Just now there is a falling off 
in both new and used car sales, 
but this is to be expected. Some 
buyers are holding off until the 
new models arrive, especially in 
the face of recent price advances 
by some lines. The used car 
market has reached its vacation- 





time peak. 


There is an improvement of the | first period. 


and remem- 


brances of value! Shown here are two winners of 
exceptional merit for gifts or premiums with gas, 


oil and service sales. 


builders. 
LIGHTERS 


Automatic action. 
Shiny bright finish. 
Works in the’ wind. 
Easily refilled. Packed 
in individual carton 
Appeals to men and 
women alike. Sample 
sent prepaid for 49c in 
stamps. 
N M-3033 

i to 6, each... .49¢ 
7 to 12, each. .47c 
12 or more, each 45c 

Shipping Weight, 

3 lbs. per Dozen 


LPS! 


4 


500 


500 Watt 
ND-1082—$6.95 


Ibs. 


“SECODEX” 


Cabinet file for 
distributing sales- 
men’s mail, calls, 
etc. Brass name 
holder with cellu- 
loid front. 12 
compart- 
ments. Solid quar- 
tered-oak. (Ma- 
hogany finish 25c 
extra). Size 
j 16x7%x7_~—s inches. 
OF-2468 
Ship. Wt. 7 Ibs. 
$2.90 


Modernistic Literature Racks 


(Double and Single Faced) 


Let prospects help themselves, sell them- 


selves! 


Place double-faced pedestal type 


near entrance to showroom. Hang wall 
type in Service Department. Both are ef- 


fective 


Silent Salesmen. These sturdily 


built, richly finished, wood literature racks 
are specially styled to match any type of 
showroom or service shop surroundings. 


Highly 
moulded black frame. 
bars above the trays 


background with 
The chrome-plated 
lend a modernistic 


lacquered blue 


touch. 


WALL TYPE 
(Single 


Ship. Wt. 22 lbs. 


ALL MERC 


STAND TYPE 
(Double Faced) 


L-114 
$14.50 ea. 
Ship. Wt. 25 Ibs. 


Faced) 
L-115 
$11.90 


HANODISE 


Handsomely 
blue 
serving 
smartly decorated chip- 
proof tumblers. Packed 
in 
cartons—no 
Send 


for sample set, prepaid. 


SHIPPED 


Both are positive business 


GLASSWARE 


enameled 
gray metal 
tray with six 


and 


corrugated 
breakage. 
stamps 


strong 


59c_ in 


NM-3032 


2 to 7, each 
8 or more, each 53c 


Shipping Weight 
3 Lbs. Per Set 


SERVICE 


Repair Order 
Clip Boards 


Keep plenty 
on hand. Save . 
mechanic's p 
time. Unusual- = ‘ 
ly well made, 
with rustproof 
clip. Board 
won’t warp. 
Holds 8%x1l 
sheets. 

FM-314 
Shipping Wt. 

L 2 


2 bs. 
89c Each 
3 for $2.00 


Keep 
orders 


Seattle, since periodic inspection 
became the law here. 

E. C. Van Horn, supervisor of 
the Seattle Motor Vehicle Test- 
ing station, is preparing his first 
semi-annual report which will be 
ready in a few days. It will show 
the result of the work done, and 
that the public is responding to 
the movement for traffic safety, 
through the means of mechanical 
preparation. 

During the first period notices 
were sent to 89,000 cars in 
Seattle proper and to about 22,- 
000 suburban-owned cars. Over 
100,000 names of car owners are 
now on the list at the motor ve- 
hicle testing station, as residing 
within the city limits, so that the 
second six-month period will 
show more inspections than the 


Money-Making---Money-Saving SALES HELPS 


USEFUL PREMIUMS MAKE THE BEST BUSIN 


ESS BUILDERS 


HELPS! 


Visible Files 
Save Time 


shop 
in 
lain 


sight. | at 
Horizontal or ee 
vertical. ‘ 
Quartered-oak. 
Natural finish. 
Holds 
sheets. 
fy style. 


L. a a * 


8%x1l1 
Speci- 


Horizontal: 


SF-356 


Shipping Wt. 


8 Lbs. 
$5.50 


Locate Repair Orders Quickly ! 


Keep 
ment 


struction. 


index 


one at cashier’s and parts depart- 
desk. Sturdy fibre board con- 
Complete with alphabetical 
Holds 8%%x11 sheets. 


SF-2464 


Shipping Weight, 6 Lbs. 


4-Foot Service Arrow 


Points the way to 
profits. Double - faced. 
Complete with iron 
hanging bracket. 
Heavy metal, new type 
enamel finish. White 
on blue. Arrow is 4 
feet long. 
ND-3051 
Ship. Weight, 
$6.50 


40 Ibs. 


Lubrication, elec- 
trical, washing, 
brake service, en- 
gine repair, wheel 
alignment, body 


service. 


Single Signs... 


F O B 


.$1.50 
Shipping Weight Per Set 
25 lbs., Singles, 5 Ibs. 


DEPARTMENTAL‘ SIGNS 


Two Sizes. — Sold 
singly and in_ sets. 
Double-faced. Heavy 
metal, with durable 
enamel finish. Blue 
letters on white. 
Signs build up. spe- 
cial service business. 


1x4 Foot Size 
N D-3077 
Set of 7...... $17.80 
Single Signs... .$2. 
Shipping Weight Per Set 
25 lbs. Singles, 8 Ibs. 


; rACiIiQes ? 


W. Lafayette at 10th @ SALES EQUIPMENT COMPANY Detroit, Mich. 
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PROVIDES 
STEERING SAFETY 


to further safeguard motor travel! 


A “SHOTGUN BLOWOUT” 
AT HIGH SPEED! VAILABLE now to every motorist—passenger car, truck or bus driver—is full 
Repeatedly, before thousands of witnesses, test cars have freedom from the haunting fear of blowout disaster! 


staged this sensational exhibition. Drivi t high d, . . . “) : 

endiiaate a teeutiies atiten aah deamuak Snes, Ghillie the Bendix Hydraulic Steering Stabilizer, a simple, enormously sturdy, thoroughly 

driver holds both hands aloft, the wheel entirely free! No proved device, easily and quickly applied to any motor vehicle, positively holds a car 
on its course should a blowout of any tire occur at any speed—or an obstruction such 


swerving, no skidding. Straightaway the car rolls to safety! 
as a log, a large rock or an ordinary curbing be struck. 

It operates automatically. It makes any steering gear virtually irreversible—re- 
quires no servicing or attention. It may be transferred from one car to another. It 
does not overrule the driver's control of the steering wheel! 

Bendix service stations are installing this revolutionary new motoring safeguard 
on thousands of cars. The public demand is universal—merely waiting to be satisfied. 
It has more sales appeal than any automotive safety appliance developed in years! 
Its price is very low, installation very simple, profit margin excellent. 

Write TODAY for details! A safety-conscious public wants to buy steering safety 


from you! 


BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 401 Bendix Drive, South Bend, Ind. 
In Canada: BENDIX-ECLIPSE OF CANADA, LTD., WINDSOR, ONTARIO 


DOES NOT a i> 
OVERRULE 7 
DRIVER’S CONTROL | | | 


OF STEERING! 


HYDRAULIC Stew STABILIZER} 





